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en: 
FULL TIME TO THEIR PROFESSION 





Only full time salesmen are employed | The entire force of 700 salesmen are 
by the Business Men’s Assurance Com- carefully trained and assisted to guaran- 
pany—those who believe that Insurance | tee that the Company’s clients through- 
is a dignified profession, worthy of their \ out the thirty-one states in which we op- 

erate receive thorough presentations, 


) and carefully worked out sales plans. 


full time and attention. 


The New Home In addition to the most complete personal 

of insurance service available, they are provided 
with selling equipment and organized sales 
talks that, when , roperly utilized, fit them for 
genuine success. 


Complete Protection 


The combination of s ior service, to- 
gether with trained sales~ present it, ac- 
counts in part for the unus, «1 growth of this 
Company. 
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More than $22,000,000.00 in Benefits paid 


On the policyholders since organization—1909. 
Union Station Plaza 


BUSINESS MEN’S ASSURANCE COMPANY 


Kansas City, Missouri 
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Builders 


A conception for one of the 
proposed exhibition halls of 
Chicago’s Century of Progress 
Exposition as presented by 
Paul Cret, Philadelphia member 
of the world’s fair architectural 
commission. It suggests a mod- 
ern treatment in its simplicity 
and system of “set backs’’. The 
unusual opportunity of having 
both land and water gives play 
to the imagination in the ar- 
rangement of bridges, landings, 
ramps and terraces. » 


In less than three years Chicago will erect a magic city 
on its beautiful lake front . . . . mighty effort will rear 
a city of grandeur . . . . modern skill is at work... . 
an army of craftsmen will labor that the world may 
thrill in 1933 . . . . guided by the genius which is 
enthusiasm Chicago is preparing for a great event... . 


the second Chicago World's Fair. » » 


» » » » 


1933, in addition to being the 40th anniversary 
of the first Chicago World's Fair, will mark the 
AOth year of service of the Illinois Life, the first 
legal reserve life insurance company, now active, 
to be chartered by the state of Illinois. A strong, 
progressive company, proud of its growth and 


proud of its city. » » » » » 


ILLINOIS LIFE INSURANCE CO. 


CHICAGO 


Raymond W. Stevens, President 


ILLINOIS LIFE BUILDING 


1212 LAKE SHORE DRIVE 
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Bank Failures 
Cause Confusion 


Collapse of the Caldwell & Co. 


Investment House Has 


Big Effect 
SURETY COMPANIES HIT 


Many Insurance Offices Had Their Ac- 
counts in Financial Institutions 
That Are Involved 


Che suspension and failure of some 64 
banks in the midwest and may 
have a far reaching effect on insurance 
companies in various ways. The major 
in the receivership ap- 
pointed for Caldwell & Co. of Nash- 
ville, nationally known investment 
house, as it was linked up with a num- 


south 


crash comes 


ber of banks, insurance companies and 
other enterprises. Lee Douglas of 
Nashville has been appointed receiver by 
the United States district court. Cald- 
well & Co. own, through a holding com- 
pany, the Associated Life Group, the 
Inter-Southern Life of Louisville, Shen- 
andoah Life of Roanoke, Va., and 
Southeastern Life of Greenville, S. C. 
firm also is a big owner of stock 
in the Missouri State Life, which in 
turn owns the Southwestern Life of 
Dallas. Caldwell & Co., own stock in the 
Home Life, Home Fire and Home <Ac- 
cident of Little Rock. 
Heavily Interested in Banks 


Naturally Caldwell 





enterprises 
The 


the 


were heavily interested’ in banks. 

Caldwell insurance companies purchased 
such Caldwell securities which would 
pass muster under the state laws. Noth- 
intr has come to the front as yet to 
indicate any distress on part of a Cald- 
well insurance company outside of bank 
leposits being tied up in some of the 
suspended banks and possibly some as- 
sets that cannot be moved. Now that a 
receivership has been appointed, the 


stocks of these various companies will 
eventually be sold. The attempt to get 


a receiver for the Inter-Southern Life 
of Louisville failed this week and the 
petition was dismissed. 


Wholesale Suspension in Arkansas 


Fifty-two Arkansas banks have 
een closed temporarily owing to the 
Caldwell & Co. failure. A. B. Banks & 
Co.. who controlled the Home Life, 
Home Fire and Home Accident had a 
string of banks in the state. Caldwell 
& Co. in linking up with the A. B. 
Banks & Co. enterprises, naturally were 
factors not only in the three insurance 
companies but in the banks. The main 
bank is the American Exchange Trust 
Company of Little Rock. The Mer- 


} 


chants & Planters Trust of Pine Blufi 
and the Merchants & Planters Bank at 
Helena, which closed, were important 
banks. The banks, it was announced, 
were shut down for five days. Almost 
all the banks in Arkansas have insur- 
ance departments. The state is noted 








Office Underwriters Are 
to Have an Association 


IMPORTANT MEETING HELD 


Pertinent Subjects Were Discussed at 
the First Conference Held in 
New York 


NEW YORK, Nov. 20.—Home office 
underwriters representing 24 life com- 
panies met here this week to organize 
an association to discuss a deal with 
their common problems. The meeting 
was sponsored by six large New York 
and Newark companies, the Metropoli- 
tan, New York Life, Equitable, and Mu- 
tual of New York and the Prudential 
and Mutual Benefit of Newark. 

Subjects Covered 

Subjects covered in papers presented 
included the Function and Training of 
the Underwriter, treated in separate 
papers by William F. Rohlffs, assistant 
secretary and chairman of the insur- 
ance committee, New York Life, and 
Godfrey Moore, associate supervisor of 
risks, Mutual Life; The Underwriter’s 
Relation to the Inspection Service, by 
J. W. Bradstreet, Equitable Life of 
New York; The Underwriters’ Rela- 
tion to the Field, W. H. Dallas, 
sistant vice-president, Aetna Life; 


as- 


Per- 


sonal Insurance and Overcoverage 
from Standpoint of Earned Income, 
Frank N. Everett, manager, ordinary 


issue department, Prudential; Corpora- 
tion Insurance and Overcoverage, F. 
Phelps Todd, insurance supervisor, 
Provident Mutual Life; Lessons on 
Overinsurance Drawn from  Reinsur- 
ance Experience, John R. Harris, man- 
ager, ordinary application division, Met 
ropolitan. 


Others Who Spoke 


Others who spoke included Dr. Ar- 
thur Hunter, second vice-president and 
chief actuary, New York Life; Valen- 
tine Howell, associate actuary, Pruden- 
tial; Dr. P. M. Foshay, second vice- 
president and manager of selection, Mu- 
tual Life of New York; Samuel Mil- 
ligan, third vice-president, Metropolitan, 
and John S. Thompson, vice-president 
and mathematician, Mutual Benefit Life 
of Newark. 


was 
of 


for its bank insurance agencies. It 
announced that after the failure 
Caldwell & Co., the interest the firm 
had in the American Exchange Trust 
was purchased by Little Rock interests. 
However, owing to the excitement over 


the Caldwell & Co. crash there were 
heavy withdrawals on this and other 
banks. 


Crashes in Kentucky 

The National Bank of Kentucky, es- 
tablished in Louisville in 1834, and seven 
other Kentucky banks, four in Louis- 
ville, closed this week. The Louisville 
Trust Company, the Security Bank, like 
the National Bank of Kentucky, were 
affiliated with the Banco-Kentucky hold- 
ing company, which was a Caldwell & 
Co. enterprise. Since the Caldwell 
crash, there have been heavy demands 
on banks where it was known they had 
any connection with the investment 
house. The Banco-Kentucky owned 





Southwestern Life of Texas 
and Missouri State Deal 


OPTION NOT YET CQMPLETED 


St. Louis Company So Far Has 


Acquired 37,500 Out of the 200,000 
Shares of Stock 


DALLAS, TEX., Nov. 20.—There has 
been much interest in the Southwestern 
Life of this city owing to its relationship 
with the Missouri State Life. Caldwell 
& Co. of Nashville own no stock in the 
Southwestern Life, although the firm 
has considerable interest in the Mis- 
souri State. Under a contract entered 
into between the Missouri State Life 
and certain stockholders of the South- 
western Life in July last year, the Mis- 
souri State has acquired 37,500 shares of 
Southwestern Life stock. It has the op- 
tion to purchase additional stock during 
each of the three succeeding years. If 


the option is completed the Missouri 
States at its expiration will have ac- 
quired 105,000 of the 200,000 shares of 


Southwestern Life capital. 





Confused Security 
Mart Turns Public 
to Life Insurance 





NEW YORK, Nov. 20.— 
the unsettled state of the investment 
market, more people are apparently 
turning to life insurance for investment 
in addition to protection, according to 
President James A. Fulton of the Home 
Life of New York. 

“Money is easy and interest returns 
low,” Mr. Fulton said, “Many people 
are actually puzzled as to where to in- 
vest their money. Many of the smaller 
investors and some investors of a very 
substantial type are turning their eyes 
toward life insurance. Here they know 
their money is in the custody of peo- 
ple with expert investment knowledge. 
Here they realize they have that distri- 
bution of risk which acts as a guaranty 


Because of 





against loss and at the same time earns | 


4.6 per cent on the savings part of their 
premium deposits. In addition, the in- 
surance feature guarantees the fulfill- 
ment of their investment program, if 
they die before it has been fulfilled 

“As a result of this, an increasingly 
substantial volume of 10, 15 and 20 year 
endowments is being sold, not in thou- 
sand dollar policies, but in fives, tens 
and twenty-fives. Strange as it may 
seem in the light of talk of business de- 
pression, the evidence indicates ‘that 
more life insurance is being sold for in- 
vestment purposes today than for many 
years.” 


the First National Bank of Paducah, 
Ky., with Jesse Weil of Bradshaw & 
Weil, insurance men, as vice-president, 
and Mechanics Trust & Savings Bank, 
which were taken over by the City Na- 
tional Bank. 

Following the failure of the Bank of 
Tennessee at Nashville, a Caldwell bank, 
the Liberty Bank & Trust Co. also col- 

(CONTINUED ON PAGE 11) 





Morale Building 
Plan Presented 


National Association Manager 
Proposes Way to Find and 
Use Business Facts 


ENDORSED BY HOLCOMBE 


Hull Broadcasts Method of Inducing 
Optimism by Study of Prosperous 
Basic Industries 
of 


A definite for 


optimism and a right mental attitude in 


plan development 
the life insurance business and establish- 
ment of a business fact exchange in the 
National Association of Life Underwrit- 
ers are announced this week by Roger 
B. Hull, managing director. The project 
bears the stamp of approval of the Life 
Insurance Sales Research Bureau and its 
manager, John Marshall Holcombe, Jr., 
who this week transmitted the plan to 


all member companies with the National 
association's offer to supply any number 
of desired copies for general agents and 
managers 

It is based on the hypothesis that it 
is possible to find many businesses which 


in spite of the depression are prosper 
ing. Mr. Hull says that use of the plan 
will bring at least four direct results 
Explains Direct Benefits 
1. It will help build the morale of an 
organization 
2 Chere will be direct sales based on 


f the community's business situa 
tion, proving the return of better condi 
tions 

3. Life insurance men will receive 
through the clearing house business 
facts which the National association has 
established, ideas as to what other man- 
have done and the results they 
have obtained 

} Anything that even tends to ac 
celerate the pace of business improve- 
ment benefits life insurance men 
their businesses generally. 

Mr. Hull a manager who, faced 
with complaints of unemployment on all 


acts in 


avers 


and 


cites 


sides, decided to find out the facts. He 
discovered through his association of 
commerce that Oct. 1, 1929, there were 


10,000 out of employment in the basic 
industries of his city and that Oct. 1, 
1930, there were 10,400, which did not 


appear to be an abnormal fluctuation 


Basis of Talk to Agency 


He induced the president of the com 
merce association to appear in his office 
the next Monday armed with such fig- 
ures, and analysis by industries to sup- 
port them, and tell agents about the 
general situation and the trend noticed 
in the previous 30 days toward a better- 
ment in 80 percent of basic industries 
in the community. 

This general agent made an abstract 
of the figures by industries and was able 
to close a large case which had hung 

(CONTINUED ON PAGE 11) 
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Inter-Southern 
Is Held Sound 


Receivership Suit Over Missouri 
State Life Stock Deal 
Dismissed 
PLAN CHANGE OF CONTROL 
Sale of Caldwell Two Million Shares to 
Be Culminated Within Next 
10 Days 





LOUISVILLE, KY. Nev, 20—Elweoed 
Hamilton, attorney for the Inter-South- 
ern Lite, has announced that a deal has 
been agreed upon for the sale of the 
2,000,000 shares of Inter-Southern Life 
stock, owned by Caldwell & Co., which 
represents the controlling interest. The 
2.4000,000 shares are now being assembled 
at Nashville, Tenn., as rapidly as possible 
as released from collateral loans to 
Caldwell & Co. The name of the pur- 
chaser will be given out following com- 
pletion of the transfer. 

Mr. 
xive out the purchaser's name at this 
time, as purchase was being made 
through attorneys representing the buy- 
ing interests, which were declared to 
represent strong financial interests. The 
purchase price is agreed on at $6,000,000, 
of which $3,000,000 will be held in escrow 
guarantee values in Inter-Southern 
reserve. The delay in completing § the 
deal has been account of time required 
in assembling stock, 


LOUISVILLE, Nov. 20.— Wood- 
ward, Hamilton & Hobson, Louisville, 
general counsel for the Inter-Southern 
Life, have issued a statement that the 
Inter-Southern Life will not lose a dol- 
lar because of the Caldwell & Co. situa- 
tion, and that the 2,000,000 shares of In- 
ter-Southern stock held by Caldwell & 
Co., representing control of the com- 
pany, will be sold in a pending deal, 
within 10 days. 

The statement said: “The failure of 

Caldwell & Co. has been seized upon as 


a basis for false reports and — pub- 
Life and 


to 


licity against Inter-Southern 
the companies owned or _ controlled 
by it. 


“It will not lose a dollar on account 
of the Caldwell failure because there is 
pending and will be concluded within 10 
days a sale of the 2,000,000 shares of 
stock owned by Caldwell & Co., under 
a provision that makes available over 
$3,000,000 of the purchase price to pro- 
tect this companv against any loss by 
reason of its investments. 

“The fact that bankers are eager to 
pay $6,000,000 for a controlling interest 
in this company and continue Cary Ar- 
nett in charge as president is the best 
assurance that President Arnett and its 
directors have wisely managed its 
affairs.” 

Director Makes Statement 


At the office of the Inter-Southern, E. 
Regenstein, Cincinnati, director, stated 
that Mr. Arnett, who has been in Nash- 
ville for more than a week, in connec- 
tion with the plans for sale of the 
Caldwell’s Inter-Southern stock, would 
probably remain there until the deal is 
completed. He stated that in his opin- 
ion it would be completed in much less 
than 10 days, the time mentioned in the 
statement of company attorneys, and had 
been hastened by court action, in which 
rece:vership suit against Inter-Southern 
Life at Louisville was dismissed, when 
shown to have been filed apparently to 
embarrass the company and its officials. 
Under the pending deal at least half of 
the $6,000,000 received from sale of the 
2.000,000 shares of Caldwell controlled 
stock will be handed over to the Inter- 

(CONTINUED ON PAGE 10) 


Hamilton stated that he could not | 





Latest Situation as to 


Missouri State Life 





St. Louis, Nov. 20.—Briefly the Missouri State Life situation is 


this: 


The St. Louis members of the board are in actual control and 


have been for some time, although not now holding a majority of 
the stock. This control will be crystalized at the meeting to be held 


Friday. 


At present no single interest has stock control, 


as the 


500,000 shares of outstanding stock are held by some 4,300 indi- 


viduals and financial institutions. 


The largest block is the 147,9@) 


shares purchased from the Caldwell interests by the Inter-Southern 
Life last May. Aside from that stock the Caldwells at present hold 


comparatively little Missouri State Life stock. 


holdings 
loans in 
The St. 


are. pledged as collateral for 
various banks. 

Louis members are: Hillsman 
Taylor, president; Frank O. Watts, 
chairman of the board, First National 
3ank in St. Louis; J. Sheppard Smith, 
president Mississippi Valley Trust Com- 
pany; E. D. Nims, chairman of the 
board Southwestern Bell Telephone 
Company, and Thomas M. Pierce, vice- 
president Terminal Railroad Associa- 
tion of St. Louis. 


Business Leader for Chairman 


It is understood a prominent south- 
west business leader is considered for 
chairman of the board and that it will 
be greatly strengthened by new mem- 
bers to be elected. So far as can be 
learned there will be no changes in the 
official family and present administra- 
tive affairs will not be disturbed at the 
board of directors meeting. 

Another matter to be considered at 
the meeting will be the status of the 
company’s balance in the Bank of Ten- 
nessee, now in the hands of a receiver. 
The receiver’s inventory filed recently 
showed that the Missouri State Life had 
a balance with the bank of $872,767. 

According to President Taylor, the 
account with the Bank of Tennessee 
was opened about four and a half years 
ago. It was a very active account, sub- 
ject to heavy withdrawals from time to 
time. President Taylor estimated that 
at the time the bank closed the com- 
pany should have had on deposit with 
it about $850,000. 


Thompson Says Company O. K. 


Superintendent of Insurance Thomp- 
son, who has been in close touch with 
the Caldwell situation for some time, 
stated there is absolutely no cause for 
anyone to become alarmed so far as 
the Missouri State Life is concerned, as 
the company’s investments are in good 
shape. Aside from the $872,000 deposit 
with the closed Bank of Tennesee there 
is no situation that could disturb the 
company, its stockholders or policy- 
holders. He regards the collateral in 
the Bank of Tennessee deposit as 
ample, but said that even with the en- 
tire $872,000 lost the company would 
not be crippled. 

Until a year ago the Tennessee de- 
posit was not protected by any collat- 
eral security, there being no legal re- 
auirement for such security. When it 
was decided to post collateral for the 
protection of the deposit the securities 
given as collateral were considered 
ample. However since that time the 
bonds and stocks have suffered serious 
declines in their market value, but Mr. 
Taylor has expressed the belief that 
their intrinsic values are still ample to 
secure the company from loss. 

Collateral Is Listed 


The bank’s receiver has reported the 
following securities as collateral for the 


Missouri State Life’s depos‘t: 21,000 
shares of Banco-Kentucky stock: Ala- 
bama Mills bonds. par value $100,000; 
Cadet Hosiery Mills bonds, par value 
$200,000; Frank Silk Mill bonds, par 
value $75,000; Rockhill Printing & 
Finishing Company bonds, par value 


$100,000, and Warrior Water Company 
bonds, par value $125,000. The face 
value of the bonds held as collateral for 





It is understood their 





the deposit is $600,000, but it is believed 
that their present market values are 
considerably under par. 

The Caldwell group is said to have 
enlarged its Missouri State stock hold- 
ings until at one time it is understood 
it had approximately 70 per cent of the 
stock. 

Caldwell Sells Stock 

Later much of this was sold on the 
open market and elsewhere as the house 
of Caldwell felt the need for funds to 
support other investments. Last May a 
block of 147,000 shares of the Missouri 
State Life stock was sold to the Inter- 
Southern Life. in which company the 
Caldwell interests had large holdings. 
Other shares of Missouri State Life 
stock still retained by the Caldwell com- 
pany are said to be up as collateral for 
leans in various banks and financial in- 
stitutions. However, it is reported in 
St. Louis financ#al circles that the pres- 
ent holdings of the Caldwell group in 
the Missouri State Life is very small. 


Agency Organization Rallies 
The agency organization has rallied 


to the support of the company, not per- 
mitting the newspaper stories concern- 


ing the Caldwell & Co. and its bank 
connections in Tennessee, Kentucky 
and Arkansas to disturb them. During 


the past several days the agents have 
continued to send in a very excellent 
volume of new business. Apparently, 
without any special solicitation from 
the home office, the men in the field 
have grasped the situation and have 
shown their confidence by working 
harder to produce new business. 


Mail Order Carrier Now 
Operating from Indiana 








LANSING, MICH., Nov. 20.—Mich- 
igan department officials have made the 
interesting discovery that the National 
Mutual Benefit Association, less than 
two months ago located in Houston, 
Tex., is now apparently operating from 
the State Life building, Indianapolis, 
under the name of the Guaranty Na- 
tional Union. The Michigan authorit.es 
had complained to the Texas depart- 
ment because the assessment life outfit 
had been deluging this state with unso- 
licited policies, via the mails, urging 
business men prospects to keep the poli- 
cies by remitting a specified amount 
which would put them into force. The 
scheme was called the “American Bank- 
ers Commercial Life Club” and the poli- 


cies closely resembled forms of the 
American Bankers of IIInois. 
The department has now received 


complaints in regard to similar opera- 
tions of the Guaranty National Union 
of Indianapolis which is sending out pol- 
icies to prospects in this state on a 
wholesale scale, sol-citing for its so- 
called “Bankers and Busness Men's 
Group.” Examination of policies from 
Texas and Indiana discloses them to be 
practically the same forms, the officers 
are jdentical, and the forms were pr:nted 
by the same print shop in Houston. A 
complairt has been sent to Commis- 
sioner Wysong of Indiana, urging him 
to investigate. 





About Pensions 


“American Mercury” Contributor 
Appears at Hearing in 
New Jersey 


UPHOLDS OLD AGE PLAN 


National Association of Manufacturers 
Opposes the Proposed Govern- 
mental Compulsory Project 


That 
used 


NEWARK, N. J., Nov. 


pension legislation will be 


20. 
as al 
entering wedge for compulsory unem 
ployment and 


brought out definitely at a public 


insurance was 
hear 


ing conducted here by the state old age 


sickness 


pension survey comunission. 

The hearing developed into a debat 
between Abraham Epstein, 
secretary the American Associatior 
for Old Age Security, and Noel Sargent 
manager of the industrial relations ce 
partment of the National Association of 
Manufacturers, representing that bod) 
and the Employers Association of Nort! 
Jersey. 


executive 


of 


Epstein Presented Arguments 


Mr. 


insurance men may re- 
“American Mercury's’ 
article, “The Insurance Racket,” pub- 
lished in the September issue. He turned 
out to be a mild, affable sort of man 
with nothing about him to suggest the 
ferocity of the “Mercury” article. He is 
apparently much too kind-hearted to at- 
tack anything smaller than an insurance 
company. 

Mr. Epstein made the usual arguments 
in favor of the proposed old age pension 
measure, such as the inadequacy of alms 
houses, the impracticability of expecting 
people to save enough to support them- 
selves in their old age, and the state- 
ment such legislation would not be revo 
lutionary since 12 states and Alaska 
have already adopted similar laws. 


Epstein, 
call, wrote the 


Step Is Being Opposed 
being opposed,” said 
Mr. Epstein, “just as public schools, the 
eight-hour day, the mothers’ pension 
laws and progressive steps have been 
fought. We talk about other countries 
having a dole but are the only industrial 
nation that has a dole or breadlines. | 
challenge anyone to name a European 
city that has had a breadline in the last 
ten years.” 


“This step is 


Says Cost Is Not Excessive 


Mr. Epstein said that the proposed 
legislation would not result in all per- 
sons who became eligible for old pen- 
sions immediately trying to get all they 
could. Often such aged persons, he said, 
need only a few dollars a month for 
personal expenses which they could not 
in fairness ask of the perhaps already 
overburdened relatives with whom they 
might be living. Mr. Epstein endeav- 
ored to show that the cost of such a 
pension system would not be excessive 


Manufacturers Oppose Plan 
Speaking for the opponents of the 
proposed measure, Mr. Sargent said: 


“The National Association of Manufac- 
turers opposes any legislation specifving 
a definite age for eligibility, or providi: 
that payments shall be made only im 
cash, or which establish a definite maxt- 
mum amount to be paid.” He objected 


that the plan made no provision ‘or 
contribution by those who would be 
beneficiaries. 

Mr. Sargent asserted that old age pen- 
sion legislation would be used by its 


(CONTINUED ON LAST PAGE) 





~—Tepstein Talks | Fl 


Auth 


lotte 
alleg 
has 
and 
lars 
husb 
Pe 
exp! 
“mia! 
orga 
with 
bers 
mia®rl 
bers 
bers 
ried 
give 
pan) 
150 
and 
not 
mon 
spec 
atin 
pert 


Ons| 


ributor 
n 


PLAN 


acturers 
rn- 
>t 


‘hat o 
| as a 
unem 
ce was 
ic hear 


old 


ige 


dehat 
CCutive 
»Ciatior 
argent 
ms cle- 
ition ot 
t body 
| Nx rt} 


lay re- 
cury's’ 
’ 

pub- 
turned 
ft man 


to at 
urance 


nents 
ension 
alims- 
pecting 
them- 
State- 
- revo 
Alaska 


> 


said 
ls, the 
ension 

been 
intries 
ustrial 
les 
opean 
e last 





1 be 
p< n- 
y its 





November 21, 1930 





Flimsy Schemes 
Get Hard Jolt 


Matrimonial and Birth Endow- 
ment Outfits Are Being 
Smoked Out 


POSTAL OFFICIALS WORK 


Authorities These 
Have Been Fleecing Members— 
End Seems in Sight 


Declare Concerns 





DALLAS, TEX., Nov. 20.—Matri- 
nial and birth endowment insurance 
have a hard jolt 
fexas with the arrest in Fort Worth 


been given 


schemes 
by stal inspectors of four men who 
have been charged with violation of the 
lottery and fraud statutes. It is 
alleged the “marriage insurance” scheme 


mail 


has been in operation in several states 
and that hundreds of thousands of dol- 
lars have been collected from expectant 
husbands, wives and parents. 

Postal Inspector Long of Dallas in 


explaining the scheme said the first 
“matrimonial insurance” company was 
organized in Waco several years ago 


with about 150 members. These mem- 
bers, men and women expecting to get 
married, were charged so much as mem- 
bership fee and so much when mem- 
bers married. When a member mar- 
ried he or she was supposed to get a 
given sum of money. The Waco com- 
pany thrived and pretty soon more than 
150 such concerns sprang up in Texas 
and it was a “poor town” which could 
not afford one or more of the “matri- 
monial insurance companies.” The in- 
spector said these concerns were oper- 
ating under neither federal nor state 
permit. 
Consolidation Was Effected 


Recently a merger was planned and 
effected by the quartet arrested, the in- 
spector said. They consolidated a good 


number of these concerns with big 
memberships. The consolidation was 
followed with an “assessment” of $10 


on June 10, $10 on June 20, $10 on July 
1. On July 15 there was an “assess- 
ment” of $15, July 20, $16.25, Aug. 1, 
$17.50, August 18, $20, August 27 
$187.50. 

The agreement under which the 
“policies” were written provided that 
when an assessment was made by the 


, 


officials and was not met by members, 
their membership would be forfeited, 
their policies cancelled with loss of all 
money paid in and that liability toward 
them would end. 


Assessments Came Fast 


\ yreat many of the “members” who 
had been paying into the companies for 
some time, with a view of having a 
nice “nest egg” when they married, met 
some of the “assessments” because they 
did not wish to lose all they had con- 
tributed and the chance of having $1,000 
) paid to them when they married, 
married, when the baby was born. 
t these “assessments” came so “fast 
furious” that most of them had to 
out or squeeze the savings ac- 
count dry to meet them. It was about 
that time that some of those who had 

out complained to the federal au- 


or 


or 


ar 


t ties and the investigation started 
the arrest of the four said to be 
he head of the “b’g marriage in- 


ce’ company in Texas. 
Said Money Was Needed 
ose making the “assessments” de- 


ed to members that the extra money 
needed to pay debts and keep the 
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Ss. F. CLABAUGH, Birmingham, 


Ala. 


S. F. Clabaugh, president of the Pro- 
tective Life of Birmingham, who was 
elected vice-chairman of the Bureau of 
Life Insurance Sales Research, is a na- 
tive of his city. He has just passed 40 
years of age. Mr. Clabaugh has had an 
interesting career. The first position he 
held was that of stock clerk in one of 
the dry goods warehouses in Birming- 
ham. When he was in high school he 
became a reporter on one of the daily 
papers and after he entered the Univer- 
sity of Alabama he took a leading part 
in getting out college publications. He 
has an A.B. and LL.B. degree from 
the University of Alabama. After he left 
college he founded a newspaper of his 
own at Tuscaloosa and published it for 
a number of years. He was later ap- 
pointed postmaster at Tuscaloosa. He 
then became associated with the City 
National Bank of that city and was 
vice-president when he accepted the 
presidency of the Alabama National Life 
in 1926. At that time he was one of 
the youngest presidents of any legal re- 
serve life company. Since returning to 
Birmingham as head of the Protective 
Life he has interested himself in civic af- 


fairs. He has served as president of the 
Pirmingham Little Theater and the 
Birmingham Safety Council. He is now 


a member of the executive committee of 
the Birmingham chamber of commerce. 


association going—was necessary to in- 
sure the payment of claims when the 
members were married. 

The federal authorities have made no 
statement concerning the financial con- 
dition of the “insurance company” but 
from other sources it is said there are 
no funds to pay claims and those who 
have contributed to the schemes will 
probably lose all they have put up. 

Many complaints have come from El 
Paso. where more than 50 salesmen 
have been active since January. Repre- 
sentatives have been at work not only 
among stenographers and clerks, who 
needed the promised money to start a 
home, but among well-to-do classes as 


well. Society page announcements of 
engagements have been followed by 
calls of matrimonial insurance sales- 
men who insisted that assessments 


would average “on!y $7.50 per month.” 


Banked on Slim Concern 


Insurance men who have been watch- 
ing the “matrimonial insurance” scheme 
declared it is just another plan whereby 
persons over-anxious to be financially 
prepared for the “big event” let their 
de-ives get the unper hand of their bet- 
iudement Thev said if such thing 
as “marriage or birth insurance” was 
fepe‘ble the reliable companies would be 
writine jt. The viewed 

(CONTINUED ON PAGE 10) 
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Decrease of 13 Percent 
in October Production 





New life insurance production in Oc- 
tober dropped 13.1 percent below Octo- 
ber, 1929, making the cumulative new 
business total below the 1929 figures for 
the first time since January. The de- 
crease in the aggregate for the first ten 
months of 1930 as compared to 1929 is 
1.2 percent. Industrial insurance gained 
1.4 percent last month over the Octo- 
ber, 1929, figures. The cumulative total 
of this class for the first ten months 
of 1930 is .04 percent below the amount 
for the first ten months of last year. 
These facts are shown by a compilation 
of the Association of Life Insurance 
Presidents. 

Ordinary Decreases 12.4 


New ordinary in October amounted to 
$619,529,000 against $707,478,000 in 1929 

-a decrease of 12.4 percent. New in- 
dustrial insurance amounted to $243,- 
779,000 against $240,489,000 in 1929—an 
increase of 1.4 percent. New group was 
$51,575,000 against $105,393,000 last year 
—a decrease of 51.1 percent. The aggre- 
gate of all classes for October of 1930 
was $914,883,000 against $1,053,360,000 
for October of 1929—a decrease of 13.1 
percent. 

For the first ten months of this year 
new ordinary insurance amounted to 
$7,171,608,000 against $7,256,335,000 dur- 
ing the corresponding period of last 
year—a decrease of 1.2 percent. New 
industrial insurance was $2,413,845,000 


Occupational Mortality Is 
Considered by Actuaries 


Occupational mortality ratings were 
discussed at the Chicago Actuarial 
Club’s November meeting last Tuesday 
evening. W. A. Jenkins of L. A. Glover 
& Co. consulting actuaries, reviewed 
the derivation and characteristics of the 
basis tables. The joint occupational 
study and mortality ratings of the Ac- 
tuarial Society of America and the As- 
sociation of Life Insurance Medical Di- 
rectors were discussed by J. C. Seitz 
and R. M. Brown, Continental Assur- 
ance. Mr. Brown criticized the mortal- 
ity report and pointed out a number of 
inconsistencies and seemingly abnormal 
figures. 

The meeting was concluded with an 
informal discussion of company prac- 
tices related to rating methods, reserves, 
surrender values, lapses and commis- 
sions. 

J. A. Roberts, Continental Assurance; 
C. J. Schmidt, Life & Casualty and E. 
C. Goodman, Northern States, were ap- 
pointed membership committeemen with 
Mr. Roberts as chairman. H. J. Horn- 
berger, Great Northern Life, who was 
elected president at the October meet- 
ing, presided. 


Interstate Convention Was 
Held for Industrial Agents 


During the early part of the year the 
Interstate Life & Accident of Chatta- 
nooga offered a trip to Biloxi, Miss., for 
those men in the industrial force who 
met certain requirements. Forty-two 
men qualified. A number of officers ap- 
peared on the program. The principal 
speakers were Commissioners Caldwell 
of Tennessee and Lowry of Mississippi 
Plans for the coming year were out- 
lined in detail. The officers stated that 
1931 will show marked progress in com 


pany building. President J. W. John- 
son of the Interstate said that at the 
end of December, 1911, its assets were 
$154,766 The assets at present are 


over $2,500,000. 





against $2,414,866,000—a decrease of 
4.01 percent. New group was 
327,000 against $938,686,000—a decrease 
of 3.9 percent. The total of all classes 
written during the first ten months of 


1930 was $10,487,780,000 against $10,- 


$902,- 


609,887,000 during the same period of 
1929—a decrease of 1.2 percent. 
The new paid-for insurance during 


each of the first ten months of 1929 and 
1930, with comparative 
follows: 


percentages, 


Ordinary Insurance 











1930 
Over 
Month 1929 1930 Pear 
Jan $ 659,843,000 § 712,855,000 8.0 
Feb 683,542,000 000 6.9 
March 830,244,000 5.000 6.5 
April 793,786,000 "000 5.8 
May 801,698,000 000 3.2 
June 750,228,000 "000 33 

July 722,451,000 3.000 1 
Aug 698,196,000 5,000 —10.9 
Sept 608 869.000 545,481,000 10.4 
Oct 707,478,000 619,529,000 12.4 
$ 7,256,335,000 $ 7,171,608,000 —1.2 

Total Insurance 

Jan $ 1,024,478,000 § 995,195,000 2.9 
Feb 972,928,000 1,003,478,000 3.1 
March 1,169,881,000 1,222,184,000 4.5 
April 1,122,303,000 1,194,174,000 6.4 
May 1,152,026,000 1,097,740,000 4.7 
June 1,098,983,000 1,144,432,000 4.1 
July 1,093, 789,000 1,092,290,000 1 
Aug 1,017,113,000 929,008,000 —~—8.7 
Sept 905,026,000 894,396,000 1.2 
Oct 1,053,360,000 914,883,000 —13.1 
$10,609,887,000 $10,487,780.000 1.2 


Haviland Takes Charge of 
Penn Mutual’s Newark Post 


J. T. Haviland, who has taken charge 
of the Newark, N. J., agency of the 
Penn Mutual Life, succeeds General 
Agent Clinton F. McCord, who re- 
signed some time ago. Since Mr. Mc- 
Cord retired the office has been in 
charge of O. J. Hebel. Mr. Haviland 


started with the Travelers in Newark as 
an agent. Then he became acting man- 
ager and finally manager. In 1919 he 
was appointed agency manager of the 
Equitable Life of New York at 200 Fifth 
avenue, New York. Then he moved to 
245 Fifth avenue. In 1928 he was ap- 
pointed superintendent of agencies of 
the eastern department. 


South Dakota Commissionership 


PIERRE, S. D., Novy. 20.—The term 
of Insurance Commissioner D. C. Lewis 
expires June 30. Mr. Lewis is a Demo- 
crat. The new governor is a Repub- 
lican. Therefore Mr. Lewis will prob- 
ably be superseded by a member of the 
Republican party when his term expires. 
He has made a most excellent official 
and were it not for political exigencies, 
those who have had business with the 
department would be very happy to see 
him retained. 





Magnitude of Life 


Insurance Is Shown 


NEW YORK, Nov. 20.—The 
magnitude of life insurance opera- 
tions is wel shown by a com- 
parison of the national debt with 


the insurance in force of the 
Metropolitan Life. The Metro- 
politan Life insurance in force 
amounts to $18,600000.000, or 


more than $2,000,000.000 in excess 
of the amount of the United States 
national debt. The total insur- 
ance in force in all companies is 
more than $110,000,000,000. 



















































6 THE NATIONAL UNDERWRITER November 21, 1930 
= = Nove 
TN NN TN NN ZN NN EEN ZZ Canadian Life Officers Hold | Federal Reserve Receivership = 
ts — 
& Annual Meeting in Toronto; Action Is Ordered Dismissed 
7 e 
D e 
By m| | PRESENT ADVERTISING PLAN} KANSAS SUPREME COURT ACTS 
. ® —— —— ~ 
© S| | H. R. Stephenson Expected to Be Next | Principle Involved in Suit Brought by 
iS $ President with G. C. Moore Three Small Stockholders Inter- 
s. 
5 as Vice-President ests Other Companies 
D The annual meeting of the Canadian TOPEKA, KAN. Nov. 20.—The 
=" Life Insurance Officers’ Association is | Kansas supreme court has directed the 
RY being held this week in Toronto. district court of Shawnee county to dis- 
= President, W. H. Somerville, general | miss the application of Topeka stock- 
Ki manager Mutual Life of Canada, and | holders asking for a receiver for the 
e. Vice-President H. R. Stephenson, gen-| Federal Reserve Life. 
= eral manager Crown Life, will give their John Wright and two other small 
FR reports. Committee reports also will | stockholders in Topeka filed the applica- 
x be given on— tion for a receiver. The company asked | 
= Institutional advertising, public health | that the case be dismissed on the ground 
E activities, cooperation between office | that the stockholders had no right to 
Ri Ry) | and field forces and recent changes in| pring such proceedings as the state 
° A] | legislation. provided another method. It was con- 
Fi / mi | At the luncheon P. D. Ross, Ottawa | tended that since the state took charge 
= 5 ee m| | journalist, will speak. of all insurance companies that only 
Ri yi % Report on Advertising the insurance commissioner and_ the 
= 4 is Se the conast an inctietions! efver- attorney-general had the right to insti- i 
x 74 s =. P 2 : ——." Lif tute receivership proceedings against 
De ® Al | tising, J. F. Weston, Imperial ble. any company. The supreme court sus- 
By > % chairman, says: “In view of the troubie- | tained this view, reversing the ruling of 
=! hd] | some lapse situation, and unrest in some a oa pe 
. ; - os . the district court. 
a A S| | parts of the dominion, it seems to be an TI om tn tasters to off Ge in. 
= a | | cpportune time to press forward this | | ~~ Von — f 7 d “ 
3 } aathein ° but that cannot | SUT@ance companies of the state and all 
% 4 s gl age. —— : of them were watching it closely. A 
= =i | be done with our present inadequate ap- er" “ae . 
©. e sat - decision against the company would 
5) S| | propriation of $50,000. sen hat ; disgruntled stock. } 
KS s “Until the judgment of each contrib- | D2V¢ Meant that any disgruntled stock- 
x >; uting company ie carried as to the ne- holder of any company could proceed 
BY ¢ : —— iS : ve to the wrecking of the most substantial 
Ki Ba] | cessity for an increased appropriation, | jife insurance company in the state. He 
.. G/ | we are unable to recommend an exten-| could throw it into the hands of a re- 
. | sion of the campaign in the farm jour- | cejyer when it was in a sound financial 
5 | | nals, although the situation in the | condition. 
= | | country calls for it. There is also a <stihesaiiaiaa 
= | | pressing need for a campaign of pub- . 
5 $ licity among farmers to show them the Desire Pronouncement to ! 
Kt S| | desirability of maintaining under pres- Cover Life Insurance Work 
®. S| | ent circumstances a reasonable amount 
Dy | | of insurance. 
. * “Your committee believes that results SAN FRANCISCO, Nov. 20.—Fol- 
Fy | | are being obtained in proportion to the | lowing the anouncement made by Presi- 
FY | outlay of $50,000, but would recom- | dent A. J. Mount of the Bank of Amer- 
EY : || mend an increase to $75,000 for the | ica to the effect that the bank will de- 
KE a Si} coming year in order that the farm finitely retire from the agency and brok- 
be > KJ) | journals may be included in our cam- | erage business, K, L. Brackett, presi- 
oS - i) | paign.” dent of the San Francisco Life Under- 
KY : % It is expected that H. R. Stephenson, | writers Association, has requested him 
= : Bi | general manager, Crown Life, will be | to make a similar announcement regard- 
. - Ki | elected president of the association, | ing life insurance. While President 
e. R K | with G. C. Moore, assistant general | Mount’s statement was broad and might 
.) | | manager, Imperial Life, as first vice- be taken to mean also the bank’s fe 
BY } % president. During the year just ended, | tirement from active solicitation of lite 
iS > Mr. Stephenson has been first vice- presi- business, it was couched in fire and Cas- 
EA Py} | dent, and Mr. Moore has been second ualty insurance terms and the life men, 
Ke KJ) | vice-president. in view of the stiff competition pre- 
Le % eneseeeememe sented by the Bank of Italy, predecessor 
.. ie Shapro Is Bank Director to the Bank of America, desire to have 
5 S] Bart the understanding clarified. The Bank 
SI Ben F. Shapro, general agent of the | of America organization owns the Occi- 
Kj} | Penn Mutual Life at San Francisco, | dental Life of Los Angeles as well as 
| | has been elected a director of the Pa-|the Pacific National Fire of San Fran- 
3] cific National Bank of that city. | cisco. 
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Caldwell & Co. Had Many Ramifications 


Caldwell & Co, at Nashville, prob- | mingham, cotton textiles; Saratoga Vic- 
ably the leading investment house of the | tory Mills (cotton textiles), Gadsden 
south, which has gone into the hands} Ala.; Cadet Hosiery Mills, Columbia, 
of a receiver, was organized in 1916 by | Tenn., and Decatur, Ala.; Textile Realty 





1930 NYLIC CLUBS 








WOOO WOOO S/O 18) 








Kt $400,000 Club—202 agents paid for $112,952,278 

i teas a  /.e!lUL Ll lel | | Rogers Caldwell with $100,000 i. | Company, Decatur, Ala.; Thomas Henry 
®, ‘ e capita mpany, Decatur, Ala.; Thomas 
RY $200,000 Club—936 7 air TT 220,332,870 S| In 1929 it increased its capital to $1,000,- | & Sons (textiles), Nashville. 

i | | 000 and a April it was increased to Among the hotels and apartment 
= : $2,000,000 t has been estimated that | houses in which the company partici- 
e. Both Clubs 1138 agents, total paid for.. -$333,285,148 it has handled upwards of $300,000,000 | pated in financing are the Andrew Jack- 
e in securities. It maintained branches in| son, Nashville; Kentucky Hotel, Louis- 


Ne ew York, ‘Chicago, St. Louis, Detroit, | ville; the Bankhead, Birmingham; Jetf- 
Cincinnati, Louisville, Memphis, Bir-| ferson Davis, at Montgomery, Ala.; the 
mingham, New Orleans, Jacksonville, | Orndorff, El Paso, Texas; Lookout 





Tampa, Dallas and Jackson, Miss. Mountain Inn, Chattanooga, and the 
‘ Prichard of Huntington, W. Va.; the 
NEW YORK LIFE INSURANCE COMPANY CoS ae Sones Harry Nichol building, Nashville, in 


Aside from its extensive insurance ich the firt aintained offices; Cot- 
MADISON SQUARE, NEW YORK, N. Y. company holdings, the Stowng are = » fn building, Nantecitie: Sheph rd 
some of its enterprises: ermitage Ce- ildi } > y, Ala.; Uni & 
DARWIN P. KINGSLEY . . . . President | | ment Company, Nashville; Wenees Oil rs Book bandie. pe gh 
& Snowdrift Company, New Orleans; | Rector building, Little Rock, Ark., and 
pillican-Chipley Company, Cowan; Ken-| the Citizens Bank of West Palm Beac 
tucky Rock Asphalt Company; Alligator la. 
Manufacturing Company (raincoats), St. Caldwell & Co. have a daily paper in 
Louis; Alabama Mills Company, Bir- | Nashville and one in Memphis. 
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Nineteen Thirty 
Twentieth Anniversary Year 


| HE Ohio National Life Insurance Company this year is celebrating its 
Twentieth Anniversary. The exact Twentieth Anniversary date being October 


10th, 1930. 





THE Company has operated conservatively, 
yet it has kept pace with the times. Its Results on Ohio National Protection 
and Investment Contract 


Issued at Age 30 


twenty years of history have been twenty 


years of steady growth and development. 


THE insurance in force now exceeds $84,- Profit and guarantees at end of 20 
500,000 and the assets, $13,000,000. years— 

Cash guaranteed ......$3,200.00 
THE strength of the Company’s field force Accumulated Dividends .$1,003.20 





is evidenced by the fact that during October, 
1930 the written business submitted was 44% 
These returns are $695.20 in excess 
of total premiums paid and in addi- 
tion to these returns the insured has 
enjoyed $5,000 protection for 20 
years. 


more than during October, 1929. The total 
new business for the year ending November 
Ist, 1930 shows a 29% increase over the same 


period in 1929. 


Profit and guarantees at age 65— 


MONG the ne licies recently adde ~ < 
Al - vines wine tly added, Cash guaranteed....... $5,000.00 
are policies to meet the new demand for guar- Accumulated dividends .$3,326.65 


TE cacesveaewanemel $8,326.65 





anteed investments. 


These returns are $4,818.65 in ex- 


THE Company’s growth and progress is one 
cess of the total premiums paid. 


of the many reasons why—“It Pays to Tie Up 
with The Ohio National.” 











Salesmen wanted in select locations in the following territory: Illinois, Indiana, Lowa, 

> - . ° ° ° . re ‘ he parlars 2_ASC 
Kansas, Kentucky, Michigan, Missouri, Nebraska, Ohio, Oklahoma, Pennsylvania, Texas, 
and West Virginia. 


For information as to a policy to fit your need or a salesman’s contract, write— 


THE OHIO NATIONAL LIFE INSURANCE COMPANY 


CINCINNATI, OHIO ; ; 
T. W. Appleby. E. E. Kirkpatrick 


President Supt. of Agencies 
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Six Months O 


Today! 


Tomorrow he is going to keep 
an appointment with his doctor 
made the day the baby was born 


OUNG mothers of this 
y generation little realize the 
heartaches and anxieties their 
grandmothers suffered in 
rearing their children. Forty 
years ago diphtheria killed six 
times as many babies as it does 
today. People were helpless 
when diphtheria epidemics 
raged. Then there was neither 
anti-toxin to help fight the dis- 
ease, nor toxin-antitoxin (or 
toxoid) to prevent it. 


Nowadays, the disease has 
almost disappeared in com- 
munities where people have or- 
ganized campaigns to educate 
and persuade every mother to 
have her baby inoculated 
against diphtheria at the age 
of six months. Nevertheless, 
throughout the length and 
breadth of the country, about 
8,000 children died last year 
from this one cause. They had 
not been protected as they 
might have been. 


Immunization is a very simple 
matter—painless and safe. 
But the inoculation of your 
baby should not be delayed. 





More than half of all’ deaths 
from diphtheria occur among 
children between the ages of 
six months and five years. A 
striking contrast is presented 
by comparison of the death 
rates from diphtheria in two 
groups of representative 
American cities. For the past 
three years the first group has 
carried on an intensive cam- 
paign to immunize all children 
against diphtheria and has de- 
creased its deathrate 33%. 
During the same period the 
second group of cities has been 
less aggressive and has had an 
increase of 9%. 


Protection can be given your 
baby whether or not you live 
in a city or a part of the coun- 
try which has a dangerous 
diphtheria deathrate. Take 
him to your doctor and you 
will be spared one anxiety 
from which past generations 
were never free. 


Metropolitan Life Insurance 
Company will gladly mail free, 
its booklet, “Diphtheria is 
Preventable.” Address Book- 
let Department 11-NU-O. 


METROPOLITAN LIFE INSURANCE COMPANY 


Freperick H. Ecker, Presipent One Mapison Ave., New York, N.Y. 











Lackey Appoints National Committees | 





_ President George E. Lackey of the 
National Association of Life Under- 
writers announces standing committees 
which he has appointed for the ensuing 


year. They are: 
Program—John W. Yates, chairman, 
Massachusetts Mutual, Detroit; John C. 


McNamara, Jr., vice-chairman, Guardian, 
New York; Fred J. Stevenson, resident 
chairman, Equitable of New York, Pitts- 
burgh; Arthur S. Holman, Travelers, San 
Francisco; Leon Gilbert Simon, Equitable 
of New York, New York. 

Educational—George L. 
man, New England Mutual, Hartford; C. 
Vivian Anderson, Provident, Cincinnati; 
Stanley B. Coffin, Union Central, Phoenix; 
Lara P. Good, Prudential, San Diego; H. 
P. Gravengaard, Aetna, Columbus; 
Corinne V. Loomis, John Hancock, Bos- 
ton; Ralph C. Lowes, Lincoln National, 
Peoria, Ill.; H. MeBratney, State Mutual, 
Baltimore; Miss B. B. Macfarlane, Pan- 
American, New Orleans; Marie Shannon 
Ostrom, Pacific Mutual, Fresno; E. J. 
Sisley, Travelers, New York; John A. 
Stevenson, Penn Mutual, Philadelphia. 

By-Laws—Bolling Sibley, chairman, 
Penn Mutual, Memphis; Harry E. Barlow, 
Conn. General, Springfield, Mass.; W. O. 
Comstock, National, Montpelier; C. O. 
Dietterick, Pacific Mutual, Phoenix; S. F. 
Gammon, Mutual, Jacksonville; Claude A. 
Herne, Indianapolis, Dallas; D. J. Roach, 
Berkshire, Portland, Me. 

Law and Legislation—Henry J. Powell, 
chairman, Equitable of New York, Louis- 
ville; C. Vivian Anderson, Provident Mu- 
tual, Cincinnati; Edward S. Brashears, 
Union Central, Washington, D> 
Howard H. Cammack, John Hancock, 
Huntington; Herley S. Daily, Connecticut 
Mutual; Kansas City; C. C. Day, Pacific 
Mutual, Oklahoma City; Julian S. Myrick, 
Mutual Life, New York; Sidney Werti- 
mer, Prudential, Buffalo. 

Publications—John C. McNamara, IJr., 
chairman, Guardian, New York; Clancy 
Connell, Provident Mutual, New York; 
Lee D. Hemingway, Connecticut Mutual, 
Pittsburgh; Herman P. Jeffers, Midland 


Hunt, chair- 





Mutual, Columbus; Harold D. Krafft, 
State Mutual, Washington, D. C.; S. W. 
Sanford, Register, Davenport. 


Membership—Elbert Storer, chairman, 
Bankers, Indianapolis; Robert H. Carter, 
Connecticut Mutual, Oklahoma City; Ar- 
thur B. Cheney, Continental American, 
Philadelphia; W. Rankin Furey, Berk- 
shire, Pittsburgh; Herbert Hendricks, 
Equitable of Iowa, Decatur; R. A. Hitt- 
son, Seaboard Life, Austin; E. J. McCor- 
mack, Minnesota Mutual, Memphis; P. L. 
Pease, Equitable, Denver; Paul W. Simp- 
son, Aetna, Indianapolis; Charles C. 
Thompson, Metropolitan, Seattle; George 
H. Tracy, Fidelity Mutual Boston; George 
W. Ayars, Los Angeles. 

Institutional Advertising — Julian S. 


Mutual Life, New 
Charles Axelson, Northwestern 
Chicago; Gordon Campbell, 
Little Rock; Paul F. Clark, John 
Hancock, Boston; O. Sam Cummings, 
Kansas City Life, Dallas; William M 
Duff, Equitable, Pittsburgh; George D 
Kederich, New York Life, Brooklyn 
Harold Pearce, Guardian, Cleveland; J 
N. Russell, Pacific Mutual, Los Ange 


Myrick, chairman, 
York; 
Mutual, 
Aetna, 





Budget and Finance—Robert L. Jones, | 


chairman, State Mutual, New York; 
J. W. Clegg, Penn Mutual, Philadelphia; 
Clancy Connell, Provident, New York; 
Julian S. Myrick, Mutual Life, New York 
Ss. T. Whatley, Aetna, Chicago. 
International Council — Graham C 
Wells, chairman, Provident, New York; 
Paul F. Clark, John Hancock, Boston: J 
Stanley Edward, Aetna, Denver; Neil D 
Sills, Sun Life of Canada, Richmond; 
S. T. Whatley, Aetna, Chicago. 
Resolutions—G. W. Ayars, chairman 
Los Angeles; B. S. Blanton, Phoenix Mu- 
tual, Charlotte, N. C.; R. W. Harbert 
Equitable of New York, Battle Creck; 


Maurice H. Stearns, John Hancock, Provi- 
dence; Leon A. Triggs, Berkshire, Chi- 
cago, 

Cooperation With Trust Companics— 
Franklin W. Ganse, chairman, John Han- 
cock, Boston; A. Rushton Allen, Union 
Central, Philadelphia; Earl F. Colborn, 
Connecticut Mutual, Rochester; Ho 
G. Hewitt, Northwestern National, H 
ton Arthur S. Holman, Travelers, San 
Francisco; Graham C. Wells, Provident 
New York. 

Cooperation With U. §&. 
Commerce—J. K. Voshell, 
Metropolitan, Baltimore; A. L. Baldwin 
Northwestern Mutual, Washington, D. ( 
Fred C. Hathaway, Mutual of New York 
Los Angeles; F. A. G. Merrill, State Mu- 


Chamber of 
chairman, 


tual, Buffalo; Laurence W. Pryor, Penn 
Mutual, Atlantic City. 
National Councillor to Chamber of 


Commerce—Franklin W. Ganse, John 
Hancock, Boston. 


Senior Council 





Ernest J. Clark, chair- 


man, John Hancock, Baltimore; L. 
Brackett Bishop, Massachusetts Mutual, 
Chicago; Paul F. Clark, John Hancock, 


Boston; John W. Clegg, Penn Mutual, 
Philadelphia; John Dolph, Metropolitan, 
Washington, D. C.; J. Stanley Edwards, 
Aetna, Denver; A. O. Eliason, Minnesota 
Mutual, St. Paul; Frank L. Jones, Equita- 
ble, New York; Frank E. McMullen, 
Massachusetts Mutual, Los Angeles; 
Julian S. Myrick, Mutual Life, New York; 
Henry J. Powell, Equitable of New York, 
Louisville; Lawrence Priddy, New York 
Life, New York; John Newton Russell, 
Pacific Mutual, Los Angeles; Charles W. 
Scovel, Northwestern Mutual, Pitts- 
burgh; John L. Shuff, Union Central Cin- 
cinnati; Neil D. Sills, Sun, Richmond: J. 
K. Voshell, Metropolitan, Baltimore; 
Graham C. Wells, Provident, New York; 
S. T. Whatley, Aetna, Chicagoy Hugh M. 
Willet, Penn Mutual, Atlanta. 








Bankers Union Life Has 
Now Started in Business 





C. B. McCormick of Denver, who is 
president of the Bankers Union Life of 
that city, which has just been licensed, 
was formerly chief producer for the 
Bankers National Life. A number of 
Bankers National Life people have 
gone with the new company, including 

P. Dempsey of Kearney, Neb.; 
Jessick, Oklahoma City; G. W. Pollard, 
supervisor in Nebraska at Farnum, Neb.. 
and G. W. Courtright of Mitchell, S. D. 
The Bankers Union Life is located at 
1300 Grant street, Denver. It has an 
agency force in seven states. Ivan Si- 
monton of San Antonio, who was for- 
merly with the Bankers National, is 
first vice-president. J. A. Rice of Den- 
ver, formerly with the Bankers Na- 
tional, is secretary. 

The Bankers Union will confine its 
operations to Colorado the remainder of 
this year, but early next year plans mak- 
ing application for admission to North 
Dakota, South Dakota, Nebraska, Ok- 
lahoma, Texas and New Mexico. 


F. H. Rhodes, president of the Berk- 
shire Life, was in Chicago this week 
effecting several mid-western changes. 
With him was Paul H. Rhodes, his son, 
general agent at the home office. They 
planned to go to Cleveland and Pitts- 
burgh before returning home. 





Life Counsel’s New York 
Program Is Made Public 





_ The annual meeting of the Associa- 
tion of Life Insurance Counsel will be 


held at the Hotel Astor, New York 
City, Dec. 9-10. The first session will 
convene at 2 p. m., Tuesday. Papers 


will be read by the following members 
on the subjects indicated: 

Robert A. Adams, of counsel, Amer- 
ican Central Life, “Presumptions En- 
countered in Life Insurance Litigation.” 

Frederic G. Dunham, assistant gen- 


eral counsel Metropolitan, “Incidence 
of Loss From Non-Clearance of 
Checks.” 


Jacob S. New, second vice-president 
and general counsel Eureka-Maryland 
Assurance, “The Law of Partnership 
Life Insurance.” 

Burton P. Sears, vice-president and 
general counsel, National Life, U. S. A, 
“Life Insurance Law of Illinois.” 

Albert H. Yost, second vice-president 
and counsel Phoenix Mutual Life, “In- 
surance Trusts.” 

There will be important reports from 
the executive committee, committee on 
trustee beneficiary designations and 
committee on the incontestable clause. 
The executive committee has decided 
to omit the evening dinner, Secretary 
Harry C. Bates announces. There will 
be a luncheon for members Wednesday. 


— 
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Berkshire Makes Several 
Changes in Middle West 


President F. H. Rhodes of the Berk- 

Life on a swing through the cen- 
tral west this week made several impor- 
hanges in Iowa and Detroit rep- 
tation. 


Joseph T. Peterson, Des Moines gen- 
eral agent of the company for eight 


years, has joined in a partnership with 
John Morphy, the Berkshire’s general 


agent at Detroit for some 35 years, the 
otlice te be known as Morphy & Peter- 
son. Mr. Peterson is preparing to move 


to Detroit near the first of the year. 
Iowa territory heretofore solely under 

Mr. l’eterson, has been split into three 

neral agencies, managed by the three 


ge 


dist managers in charge of branch 
offices of the Iowa general agency here- 
tofor 


\rthur H. Peterson, brother of Joseph 
T., district manager at Waterloo for ten 
years, becomes general agent in that ter- 
tors 

Ernest F. Smoots, district manager at 
Davenport for seven years, is the new 
general agent in that section. 

Elery H. Turner, district manager at 


Cedar Rapids for six years, becomes 
general agent there. 

[he changes become effective Jan. 1. 
They were ratified at a meeting of all 
those interested in Chicago this week 
with President Rhodes. Leon A. Triggs, 
Chicago general agent, was host and 
gave a luncheon for the men ‘at the 


Union League Club. 


Plan New Organization for 
Smaller Life Companies 


DENVER, Nov. 20—A movement 
to start an organization of hfe com- 
panies with less than $100,000,000 of 


insurance in force is under way here. 
The plan is to limit membership in the 
association to the smaller companies, 
and when a company reaches a total of 
$100,000,000 it will be automatically 
dropped from the roster. It is said the 
new association will study legislation 
and use its influence against unsatis- 
factory laws. It also proposes to 
gather information regarding impaired 
and rejected applicants, as well as un- 
desirable agents. 


Hastings Spoke to Managers 


SAN FRANCISCO, Nov. 20. 
Glover S. Hastings, vice-president and 
superintendent of agencies of the New 
England Mutual Life, the oldest agency 
superintendent in the United States in 
point of service, while on an agency 
trip to the Pacific Coast spoke before 
the San Francisco General Agents & 
Managers Club. 


Southern Companies Merge 


LOUISVILLE, Nov. 20.—The At- 
las-Republ.c Insurance Company, rep- 
resenting a recent merger of the Repub- 
lic of Louisville and Atlas of Campbells- 
ville. Ky., has consolidated with the 
Dixie Life & Accident of Nashville, to 
for the Dixie-Atlas-Republic Insur- 
ance Co. Oury Harris of the Dixie is 
president, with H. T. Parrott, former 
president of the Atlas-Republic, as treas- 
urer. The home office will be in Nash- 
ville, while executive offices will be 
at Campbellsville, with a branch office 
in Louisville. All other officers of the 
conipanies will be retained. The com- 
pany will operate in Tennessee, Ken- 
tucky, Alabama, Georgia and West Vir- 


yinia, 


Will Complete A. O. U. W. Sale 


_ Protected by a writ of prohibition 
issued by the Arkansas state supreme 
court, the Ancient Order of United 
Workmen will complete the sale of its 
imsurance department to the National 
Standard Life in accordance with the 





terms of an agreement reached about 
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six weeks ago. Actuaries of the com- 
pany now making an examination of the 
fraternal’s assets will complete their 
work, and new contracts will be sub- 
mitted policyholders. 


T. P. Rogers Is Ill 


Stricken suddenly while visiting in 
Minneapolis, T. P. Rogers, agency man- 
ager for the Bankers Life of Des 
Moines at Cedar Rapids, Ia., is confined 
to St. Marys Hospital in Minneapolis. 
Mr. Rogers is a veteran of the Bankers 


Life organization, having been con- 
nected with the company for consid- 
erably more than a quarter of a cen- 
tury. 
W. A. Callaway Dead 
W. A. Callaway, 76, retired insur- 


ance man and editor of Dallas, Tex., is 
dead. Mr. Callaway had lived in Dal- 
las for about 40 years. He served for 
many years as secretary of the South- 
land Life. Years ago, when his eye- 
sight failed, he became editor of the 
“Southland,” publication of the com- 
pany. He was publisher of Callaway’s 
Index, which lists men with more than 
$100,000 in life insurance. He also was 
known as a writer for other publica- 
tions. 








Convention Committees Announced 








Col. C. B. Robbins, president Amer- | Lain, Guardian Life; W. T. Grant, Busi- 
ican Life Convention, has announced | "®SS Men's Assurance; W. W. Jaeger, 
the membership of several committees: | B2nkers Life of Des Moines, Ta.; J. D. 

ong : €e€S: |! Mills, Continental of St. Louis; G. H. 


Actuarial—H. W. Buttolph, American | Harris, Sun Life, and L. D. Cavanaugh, 
Central, chairman, and T. A. Phillips Federal Life 
Minnesota Mutual; J. C. Rietz, Midland * * * 
Mutual Life; Joseph Budinger, Kansas Blanks—F. B. Mead, Lincoln National, 
City Life, and W. P. Coler, secretary | chairman; George Graham, Central 
American Life Convention. | States Life, and W. P. Coler, secretary, 
x * * American Life Convention 
Aviation—Dr. L. G. Sykes, Connecti- * * * 


cut General, chairman; E. C. May, Peoria 
Life; V. R. Smith, Confederation Life; W 
N. Bagley, Travelers; B. K. Elliott, man- | 


| Credentials—Dr. T. C. Denny, Central 
Life of lowa, chairman; C r. Rowe, 
American Bankers; V. L. Tickner, Ameri- 


ager American Life Convention. j}man Life of Denver; Shearn Moody 

. 8 8 |} American National of Galveston, Texas; 

Agents and Agencies——H. H Arm-| E. M. Pavey, Gem City Life, Ohio, and 
strong, Travelers, chairman; J. A. Me-iL. St. J. Thomas, Shenandoah Life. 


WILL VETO INCREASE IN 
TAX FOR SOUTH CAROLINA 





when the body convenes in January. 

Governor Richards based his decision 
to veto the bill upon the fact that the 
legislative intent was not clear. As 
passed it would have increased the tax 
from 2 to 2% percent but through an 
error in engrossing, it provided for an 
increase of 1 percent. 


COLUMBIA, S. C., Nov. 20.—Gov- 
ernor Richards announced that he will 
veto the insurance tax bill (H. 1305) 
which would increase the premium tax 








of foreign insurance companies doing — “tak ‘ 

business in the state. The veto message Don Palmer of Oklahoma City led the 
. - © state, 1€ Veto Message | agency forces of the American National 

will be sent to the general assembly ' of St. Louis, Mo., during October 











BOARD 
of 
DIRECTORS 


MODIE J. SPIEGEL, Chair- 

man. 
Chairman of the Board, 
Spiegel-May-Stern & Co., 
one of the three largest 
mail order houses in the 
world; Vice-President Gat- 
zert & Company, Invest- 
ment Bankers. 


ROBERT E. WILSEY, 
President R. E. Wilsey & 
Co., Investment Bankers, 
offices in all principal 
cRies; Vice-President and 
Director Railroad Shares 
Corporation, Investment 
Trust; Vice-President and 
Director Seaboard Utilities 
Company, Investment 
Trust. 


Cc. J. DRIEVER, President 
Cochran & McCluer, Mort- 
gage Bankers; Vice-Presi- 
dent Chicago Mortgage 
Bankers Association. 


FRED W. BAILEY, Vice- 
President Old Republic 
Life Insurance Company. 


H. D. FOSTER, Vice-Presi- 
dent Old Republic Life In- 
surance Company. 


Cc. H. BOYER, Eastern 
Manager, Old Republic 
Life Insurance Company. 


CLINTON W. HOWE, 
President Old Republic 
Life Insurance Company; 
Vice-President American 


X-Ray Corporation. 


2 

— attention has been 
given the Old Republic Life, an 
old line legal reserve life insur- 
ance company, through its ar- 
rangement with the Chicago Her- 
ald and Examiner in offering at a 
low rate a non-medical Full Fam- 
ily Protection Policy. 


This unusual policy was offered 
by this great newspaper only after 
a scrutinizing investigation of the 
resources, policy forms, manage- 
ment and reliability of the Old 
Republic Life. 


The Old Republic Life is now en- 
ergetically extending its life insur- 
ance operations. Modern policies 
plus modern merchandising meth- 
ods insure the success of this com- 


pany. 





Cc. W. HOWE, 
President 


FRED W. BAILEY, 
Vice-President 

N. A. NELSON, JR. 
Secretary 

C. J. DRIEVER, 


Treasurer 











® 
OLD REPUBLIC LIFE 
INSURANCE COMPANY 


Home Office: 221 N. La Salle St. 
CHICAGO 
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THE A. B. CG. 


what itis and what it stands for 


; HE A. B. C. (Audit Bureau of Cir- 
culations) was started for and exists for 
the advertiser. It gives him the facts 
about the circulation which he buys. It 
is governed by advertisers through their 
majority on the Board of Directors which 
is composed of thirteen national adver- 
tisers, two advertiser’s agents, four news- 
papers, two magazines, two farm papers, 
and two business papers. As you can 
see, the majority are advertisers. They 
make all the rules governing audits and 
have complete control over the auditors. 


The members are cooperating with the 
object of standardizing circulation data 
and thereby placing the buying of adver- 
tising on a basis of known value. It has 
established the principle of honesty in 
circulation and placed the buying and 
selling of advertising on a sound, busi- 
ness-like basis. 


The publisher makes reports to the 
Bureau, showing total circulation and 
details of distribution, also subscription 
rates and other data regarding the 
QUALITY of circulation. These state- 
ments are audited by an expert from the 
Bureau. 


So you can readily see that an A. B. C. 
report gives complete and reliable infor- 
mation and an advertiser could have no 
better protection than an A. B. C. report 
on all publications in which he advertises. 


THE NATIONAL UNDERWRITER is a mem- 
ber of the A. B. C. and would be pleased 
to submit a copy of the latest report. 


The National Underwriter 


C. M. CarTwrRIGHT 
Managing Editor 


E. J. WoHLGEMUTH 
President 





The leading weekly insurance newspaper 


—— 























Inter-Southern 
Is Held Sound 


(CONTINUED FROM PAGE 4) 


Southern to strengthen its position fi- 
nancially, and stop all question as to 
value of its reserve securities. 


Duffin Attorney in Suit 


The suit seeking the appointment of 
receiver was brought by Thomas P. 
3radley, a securities broker of Louis- 
ville and Detroit; a stockholder and pol- 
icyholder; several other members of the 
3radley family, representing stockhold- 
ers or policyholders in the company, ap- 
parently in a movement engineered by 
James R. Duffin, former president of the 
Inter-Southern. Mr. Duffin appeared as 
attorney for Mr. Bradley, although he 
stated that he was not Mr. Bradley’s 
attorney. 


Commissioner Bush Allin was pres- 
ent and stated that the affairs of the 
company are in excellent condition. 


Following the dismissal of the peti- 
tion, Mr. Duffin stated that no further 
action would be taken as it was 
announced that the dismissal of the 
case would facilitate the sale of 2,000,000 
shares of stock owned by Caldwell & Co. 
Mr. Duffin said that was the end sought 
along with the return of certain stocks 
alleged to be owned by the Inter-South- 
ern Life, and they will be returned as 
soon as they are located. 


Too Many Involved 


Mr. Duffin made an effort to postpone 
the hearing of the suit, on the grounds 
that Mr. Bradley’s real attorney was not 
present, but Judge Allen directed the 
case to proceed. He said there were 
many persons interested as it was shown 
that there are thousands of persons in- 
terested in the Inter-Southern Life that 
would be disturbed by the suit, unless it 
is promptly decided. 

Among a number of other allegations 
it was alleged that the company pur- 
chased from Caldwell & Co., 150,000 
shares of stocks of the Missouri State 
Life, another Caldwell interest, at a 
price of $88 per share, at a time when 
its listed market value on the exchange 
was $32 a share, or that the company 
paid $56 per share premium, or a total 
of $8,800,000 in excess of the value of 
the Missouri State Life stock. 

Action Was Legal 


Commissioner Allin said that the 
Kentucky laws permit an insurance 
company to purchase and hold stocks 
of other insurance companies, and at 
the time of the deal he took the matter 
up with some other commissioners and 
with Attorney-General Cammack, who 
in writing gave their consent. He held 
that the sale was a matter of judgment 
and could not be held illegal, his only 
affair being to list the stock at what he 
felt was a reasonable price, when de- 
posited with him as reserve, and that 
he valued it at $65 a share. 

In arguing the motion to dismiss the 
case, on the ground that there was ab- 
solutely nothing in the record of any- 
thing illegal or irregular in the various 
transactions, Attorney-General Cam- 
mack and Attorney Hamilton cited sec- 
tions 753 and 754 of the Kentucky stat- 
utes setting forth the duties of the in- 
surance commissioner; and two deci- 
sions of the Appellate Court; one being 
that of Breckinridge vs. Central Life; 
and the other Grimes against the same 
company. It was pointed out that the 
same question was raised in those two 
cases, and that the court, in constru- 
ing the statutes in both cases, had held 
that the insurance commissioner and the 
attorney-general were the only persons 
authorized to bring such action. 

In view of the Inter-Southern’s stock 
interest in Missouri State Life, the lat- 
ter’s control of Southwestern Life of 
Dallas and Inter-Southern interests in 
Shenandoah Life, Southeastern Life of 
Greenville, S. C., and the Home Life, 
Home Fire and Home Accident of Lit- 
tle Rock, dismissal of the receivership 
proceedings should prove mutually bene- 
ficial to the Associated Life group of 
companies. 





Flimsy Schemes 
Get Hard Jolt 


(CONTINUED FROM PAGE 5) 


the matter as “another assessment 
tual chicken coming home to roost.’ 


RULED OUT OF TENNESSEE 
NASHVILLE, Nov. 20—Commis- 


sioner Caldwell of Tennessee has ruled 
out all matrimonial and birth endow- 
ment associations in his state. The at- 
torney general held that such concerns, 
could not do business in Tennessee 
Commissioner Caldwell says they have 
no standing whatever in his state. The 
attorney general ruled they violate pub- 
lic policy. 


7} 


SITUATION IN KANSAS 


TOPEKA, Nov. 19.—Kansas officials 
are determined to protect the people of 
the state to as great an extent as pos 
sible if they want to buy the marriage 
insurance which has been so popular in 
the south. Several companies are now 
attempting to operate in this state. 
Commissioner Hobbs refused to permit 
the concerns to operate as insurance 
companies unless they were organized 
under the insurance laws. One of the 
companies went into the district court 
of Sedgwick county and obtained an 
injunction prohibiting the state from 
interfering with its agents. The state 
blue sky commissioner has refused to 
grant a permit to any of the companies 
to sell the policies which they offer. 

The insurance -department does not 
regard the plan as insurance but the 
companies call their documents policies 
and offer them as protection for a home 
or the expenses of a honeymoon. The 
blue sky commissioner does not regard 
the policies as speculative securities 
But he does feel that the sale of the 
papers is of such a nature that the 
state may insist upon full protection to 
the buyers of whatever the documents 
may be called. 


OUTLAWED IN ARKANSAS 
LITTLE ROCK. Nov. 20.—The Ar- 
kansas department declines to sanction 
the incorporation and licensing of mar- 


riage and birth endowment organiza- 
tions. The attorney-general of Arkan- 
sas has held that such contracts are 
void and against public policy. A 


number of charters issued in Arkansas 
have been cancelled by suits instituted 
by the attorney-general. 
MISSOURI WARNING ISSUED 

JEFFERSON CITY, MO., Nov. 20. 
—F. T. Stockard, Missouri state se- 
curities commissioner, has issued a gen- 
eral warning against so- -ealled marriage 
insurance organizations, stating that 
none of the schemes has been licensed 
in Missouri. He stated that such or- 
ganizations are formed for the purpose 
of defrauding the expectant bride and 
bridegroom and have no legal standing 
in this state. 


Mutual Benefit Leaders 
NEWARK, N. J., Nov. 20.—The Day 


& Cornish agency, representative here 
of the Mutual Benefit Life, has the dis- 
tinction of having the two producers 
who led the company’s countrywide pro- 
duction for October. 

They are J. E. Clayton, who paid for 
$300,000, bringing his total for the year 
to $935,000, and Max Hemmendinger, 
who paid for $245,000. His production for 
the year to date is $1,353,000. Mr. Clay- 
ton has been a million-dollar man for 
several years and his production so far 
this year assures his passing the million 
mark. 

The leader for the year to date in the 
Mutual Benefit was third in October 
production. He is R. F. Mellor of the 
Beers & DeLong agency, New York. 
who paid for $150,000 in October and 
brought his total for the year to $1,407,- 
000. The Mutual Benefit now has 23 
agencies which have passed last year's 
mark for business to date. 
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Bank F ailures 
Cause Confusion 


(CONTINUED FROM PAGE 3) 


apse The Holston Union National 
Bank of Knoxville, which was one of 
the largest in Tennessee, closed its 
doors. J. J. Harrison, vice-president of 


nat he expected that at least half of 
the banks in Arkansas would reopen. 
[here were three banks closed in 
Ouincy, HL, following the collapse of 
the Quincy-Ricker National Bank, they 
being the State Savings Loan & Trust 
Co.. the South Side State Savings Bank 





C 


and the Payson State Savings Bank of 
Payson, Ill, 12 miles from Quincy. The 
failure of the First National Bank at 
Mt. Sterling, IIL, some time ago evi- 
dently caused a scare at Quincy. It was 
reported that the cashier of the State 


Savings Loan & Trust was heavily in- 
in the Mt. Sterling bank. The 
two large banks at Quincy had nearly 
one-hali of the bank deposits in the city. 


terested 


Other Bank Movements 


National Bank of 
Caldwell banks 


The new American 
lle took over all 
in 1 lle and eastern Tennessee. The 
Commerce Union Bank of Nashville 
took over the Tennessee Hermitage Na- 
al Bank at Nashville, following a 

the latter institution. The Bart- 
lett & Wallace State Bank of Clayton, 





Ill, and the Timewell State Bank at 
Timewell, Ill, which were affiliated with 
the State Savings Loan & Trust Co. of 
Quincy, closed this week. The Farm- 
ers & Merchants Bank of LaGrange, 
Mo., the Rutledge Exchange Bank of 


Rutledge, Mo., and the Downing State 
Bank of Downing, Mo., closed this week. 
Surety Companies Caught 


Surety companies undoubtedly will be 
caught heavily on depository bonds in 


various banks, especially in Kentucky 
and Tennessee. The state had large de- 
posits in the Bank of Tennessee. The 


state highway department of Kentucky 
had $3,224,385 on deposit with the Na- 
tional Bank of Kentucky, but it has a 
depository bond in the Aetna Casualty. 
The Louisville Trust Company, which 
was closed, owns the Louisville Na- 
tional Insurance Company, which does 
largely a local business. Surety com- 
panies have been carefully scrutinizing 
their depository bond holdings. Many 
companies were free to write depository 
bonds for the Caldwell & Co. banks. 
Others that were more conservative 
were a bit afraid of these banks owing 
to the financial situation. 
Caught on Guaranteed Bonds 


In addition to depository bonds for 


public officials Caldwell & Co. floated a 
number of issues for various taxing 
bodies covering improvements. These 
bodies would expend only a certain 


amount each year. When the work was 
completed they would draw on Caldwell 
& Co. for the installments. Caldwell 
& Co., however, sold the entire issue 
and kept the residue in trust to be paid 
to these taxing bodies as their work was 
completed. Caldwell & Co. gave bonds 
in surety companies, guaranteeing that 


this money would be paid over when de- 

manded. Companies are caught with 

large amounts in this connection. The 
1] 


collateral put up to protect the surety 
companies has sharply depreciated. 

The closing of so many banks and 
some of them large will complicate still 
er the premium collection situation. 
Agents, insurance companies and branch 
ofhces had deposits in these banks. Ac- 





counts will be tied up for months be- 
sore vy dividend is paid. The situation 
alt ther is very chaotic. 
C. B. O’Connell Resigns 
C. B. O'Connell has resigned as man- 


ager of the Brooklyn office of the Fi- 
delity Mutual Life. Prior to going 
with the company about a year and a 
half ago Mr. O'Connell was a million 
dollar producer for the Aetna Life. He 
has decided to return to personal pro- 
cu mn. 








Morale Building 
Plan Presented 


(CONTINUED FROM PAGE 3) 


because the head of the business 
was misinformed as to conditions and 
was depressed. This general agent on 
succeeding Mondays had as speakers be- 
fore his agents the production manager 
of a large machine mill, the district man- 
ager for Sears, Roebuck, who told that 
his district had led the list in his com- 
pany for three weeks in cities for its 
size. The general agent is continuing 
this method and has six speakers booked 
in advance. 


Mr. Hull says: 


Hull Discusses 





fire 


Plan 


“There is in your community an asso- 
ciation or chamber of commerce, or at 
least some single business leader or or- 
ganization, which is vitally interested in 
the return of prosperity to your city. 
Their help in this campaign will be in- 
valuable. If there has been no such 
agency at work in your community, 
there is one now, and you are it. The 
effectiveness of this plan will be en- 
hanced one-hundred-fold through 
eration. But it can be worked, even if 
you have to tackle the job single-handed. 
“There are in your city or district cer- 


coop 
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tain important ‘key’ industries or busi 
nesses, upon which the return of gen- 
eral prosperity to your city depends. At 
least, it'is true that certain trade influ 
ences or tendencies, affecting your city, 
must be turned constructively to its ad 
vantage, before it can be said that its 
normal prosperity has been restored. 


Key Industries Helpful 

“Some of these key industries or influ- 
ences are already ‘around the corner’ and 
‘on the up-grade.’ If you deny this, do 
you know what you are talking about, 
or are you simply joining in the chorus 


‘Business is rotten, all over town?’ Or 
have you made any real effort to dis 
cover some one favorable element in 
your city’s business situation? If you 
have, and if things are really as bad as 
that in your city, then you need this 
exchange of information all the more 
Perhaps—probably—we can show you 


the way out of the wilderness, by bring 
ing to you the facts and conditions which 
have helped in other industries and other 
communities. 


“You have a Monday morning meet 
ing ot your agency organization, or a 
gathering of your business associates, at 
some other time. If you don't, you 


ought to. 
“Having discovered or deve loped some 


favorable factor i 





vour local trade sit- | Hartford 


11 


uation, invite an official of the industry 
in which the favorable factor exists to 
present the facts and conditions to your 
business associates at your next mect- 
ing The presentation must be short 
and snappy, by someone who knows his 
stuff, and must consist of tacts, hgures 
and actual conditions. 

“Report your findings and results fully 


to our office. We will act as the clear- 


ing-house for all this information, and 
will distribute to all of you the facts 
found and the results obtained all over 
the country. It costs you nothing, ex- 
cept an expression that you are inter 
ested in the campaign, and the obliga 
tion to report your findings to this 
office, so that they may be cleared back 
to all the others.” 

In conclusion he says: “This plan, 


however admirable jn design, is nothing 
more than an additional line of business 
bunk unless the general agents and man 
behind it and work it. The 


agers get 
agents of America mal 


life insurance 


ake 


about 1,000,000 business contacts every 
day. Can you estimate the tangible good 
that would come to American business 


if these contacts were being made on the 
basis of the foregoing plan?” 


K. H. Mathus, associate editor of “Co 
MuTopics”™” of the Connecticut Mutual 
Lif ha been elected a direct of ‘ 

Club 


Advertising 
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KANGAROO 





to make huge leaps and cover ground rapidly in a 


spectacular manner. 


Insurance agents who use kangaroo methods and 
make spectacular jumps about their territory hur- 


unusual 


cessful is ample proof that this plan is producing 


results. 


service enables our field men to reach the retire- 
ment age with a comfortable income built by their 


own work and the consistent help of the Home 


Office. 


Let us show you how “Commonwealth Cordial Co 
operation” will start you on the road to success. 


Tl. Smith Homans, Vice-President 


COMMONWEALTH 
LIFE INSURANCE CO. 


LOUISVILLE 


that squatty looking animal with a 
small head and large ears, a thick tail which it uses 
for support, and long powerful hind legs, is expected 


riedly covering much ground without any definite 
plans are the men that rarely get ahead, 

Kangaroo methods do not enter into the work of 
Commonwealth Life agents who are backed by that 
“Commonwealth 
plan which leads to productive life underwriting. 


The fact that Commonwealth Life agents are suc 


“Commonwealth 


Cordial Co-operation” 


Cordial Co-operation” 


KENTUCKY 
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Schemes to Lure Money from Credulous 


been devised 
the unwary 


seemingly is 


Various schemes have 
from time to time to lure 
and Someone 
always genius enough to invent some- 
thing to attract dollars from the pockets 
of people and usually from those who 
can least afford to take on additional 
obligations. We have burial societies 
which in most states do not come under 
the jurisdiction of insurance depart- 
ments. They are usually linked up 
with undertaking establishment. 
In this way with perfectly honest in- 
tentions, people take out certificates by 
paying weekly or monthly a stipulated 
sum to guarantee funeral expense. These 
organizations play for a large part on 
the emotions of the more ignorant peo- 
ple, both colored and white. 

In some of the southwest states there 
has been a wave of marriage and birth 


credulous. 


some 


endowment concerns. These, so far as 
can be ascertained, are built on very 
flimsy foundations. In theory, when 


honestly conducted they might serve a 
useful purpose. They propose to build 
up an endowment fund to be paid to the 
contract holder at time of marriage, or 
in case of the birth endowment enter- 


prises by the payment of premiums a 
fund is created which will be paid to 
the holder on the birth of a child. So 
widespread have such outfits extended 
their wings that they have become a 
public menace, especially because people 
lacking financial and moral responsibil- 
ity are back of them. One ambitious pro- 
who seems to be the guiding 
star in three different enterprises of 
this kind, has been summoned to appear 
before the postoffice department at 
Washington to answer charges of lot- 
tery and fraud. 

The legislative season is before us. 
While in this country we do not believe 
in the government throwing its pro- 
tecting arms about its people at every 
stage, yet in a case of this kind where 
those incapable of judging as to the 
merits of an enterprise are mulcted of 
their savings, it is high time that some 
action be taken to place proper safe- 
guards about these enterprises if they 
are to be allowed to continue. They cer- 
tainly should come under the super- 
vision of the state insurance departments 
and proper legislation should be granted 
so that they can be carefully supervised. 


moter, 


Life Insurance and the Farmers 


THe Minnesota FArm Bureau Fep- 
ERATION is much interested in life insur- 
ance and is urging the farmers to pur- 
chase it. It says: “Creation of an estate 
for agriculture through life insurance is 
apparently the only way in which farm- 
ers may eventually own their own 
land.” The officials of the bureau are 
greatly concerned over mortgage obliga- 


tions of farmers. They say, “Farms in 
Minnesota, as elsewhere, are heavily 
mortgaged. some being ‘plastered’ 
almost to their full limit of value. There 
is nothing in sight to indicate that these 
mortgages can be paid, nothing to indi- 
cate that at some time in the future the 
farms may not be taken over by the 
holders of the mortgages.” 


Team Play Develops Strength 


PeorpLe are interested in college foot- 
ball because it symbolizes in a way the 
factors that are used in making a suc- 
cess in life. It is team play in football 
that wins the game. The great produc- 
ing organizations of the country de- 


velop strength when there is cooperation 
all along the line. Every department of 
a business becomes stronger in propor- 
tion as it stimulates the team play of 
all the members in it. Cooperation is the 
keynote of success. 








L. N. Rocca, Fort Wayne, Ind., rep- 
resentative of the Lincoln National Life, 
holds the distinction of being the first 
salesman of the company who ever 
wrote $100,000 of business to qualify for 
the Minute-Man club in his first two 
months in the life business. Mr. Rocca, 
who was formerly a clergyman, is more 
than enthusiastic about his new profes- 
sion. He says that his unusual record 
has been made possible through a firmly 
founded belief in the goodness of life 
insurance. He has found that life in- 
surance in action does more than is 
claimed for it in all walks of life. The 
poor widow, the small wage-earner, the 
business man and the business all profit 
greatly from its use. 


H. S. McMichael, 72, assistant gen- 
eral counsel of the State Life of Indian- 


apolis, died there last week. He had 
been with the company since 1894. 
Death followed an illness of three 
weeks, though he had been in poor 
health for some time. 

He went to Indianapolis in 1893, 
where he entered the law office of 
Charles F. Coffin, now head of the State 
Life. Later he entered the Indiana Uni- 


versity law school and graduated from 
it. Several prominent insurance men 
were among the pallbearers. 


John B. Cox, agency director of Lib- 
erty National Life, Birmingham, Ala., 
has been removed to his home from the 
hospital, where he has been confined 
for three weeks. Mr. Cox was suddenly 
stricken while at work in the city com- 
munity chest campaign. 


George E. Lackey of Oklahoma City, 
president of the National Association 
of Life Underwriters, will be one of the 
key speakers on the Indiana Insurance 
Day program at Indianapolis Jan. 20. 
The following day Mr. Lackey will ad- 
dress the St. Louis association and be- 
fore returning home he will speak be- 
fore the Illinois association at Peoria. 
He will also attend the meeting of the 
Life Presidents Association in New 
York Dec. 11. 


The National Guardian Life recently 
published an interesting page advertise- 
ment in a Madison, Wis., newspaper, 
reprinting Macaulay’s essay analyzing 
the business depression of 1830 with its 
prophecy for 1930. 


Robert J. Maclellan, president of the 
Provident Life & Accident of Chatta- 
nooga, was in Chicago last week on 
company business. Mr. Maclellan says 
that he finds a more general feeling of 
optimism in business circles but believes 
that the return to normal conditions will 


be slow. The Provident has shown a 
very satisfactory increase in premiums 
this year. 


Louis Wolff of Wabash, Ind., district 
agent .of the Northwestern Mutual, 
keeps in close touch with his old pol- 
icyholders. He has one policyholder 
that he has sold nine times in six years, 
the initial policy being for $1,000. He 
now carries $82,000. 

Royal E. Hooyer, Denver manager of 
the National Life, U. S. A., is again as- 
sured of his popularity for another year. 
Once a year for a number of years he 
has supplied enough wild ducks to 
smother the appetites of the Denver 
life managers at one of their weekly 
luncheons. Last week he proved his 
aim is as accurate as ever, and he didn’t 
stop shooting until there were enough to 
go around. 


A. R. Talbot, head consul of the Mod- 
ern Woodmen of America, has suffi- 
ciently recovered from two recent op- 
erations to resume his activities at his 
Lincoln office. He is greatly handi- 





capped, however, by cataracts that al- 





most completely obscure his eyes ght, 
operations for which will be under. one 
later. 


A. O. Swink, president of the Atlantic 
Life of Richmond, had barely arrived 
home from a business trip that car: 
him as far as the Pacific Coast when he 


was advised that his father, Corneliys 
Swink, one of the oldest and ost 
highly respected citizens of Roanoke, 


was dying at his home in that city. Ac- 
companied by Mrs. Swink, Mr. S$ 
hastened to his father’s beside but ar- 
rived too late to see him alive. 


son of Edwin Starkey 
Mid- Continent Life of 
Oklahoma City, has developed into on 
of its leading producers. He finished 
second among all the agents in October 
and for the first ten months he stands 


Ed Starkey, Jr., 


vice president 








in third position among the big ten pro- | 


ducers. In one month he led the pro- 
cession and he has always been close 
to the leader. 

Mr. Starkey has been an agent a com- 
paratively short time. He is 23 years 
old. He entered the field upon gradu- 
ation from the University of Oklahoma 

R. M. Malpas, vice-president of the 
Reinsurance Life department of the Se- 
curity Life of Chicago, was called to 
Indianapolis this week on account of 
the death of his brother, Dr. S. H. Mal- 
pas, who died Saturday. Mr. Malpas 
will be detained in the city for some 
days on this account. 


John N. Babcock, formerly of Van- 
couver, has been appointed educational 
director of the Excelsior Life, Toronto. 


Leroy Campbell, 59, for the past four 
years agency supervisor for the North- 
western Mutual Life at Davenport, Ia, 
died there last week. He entered the 
insurance field in 1912, serving in Lin- 
coln, Neb., and Sioux City before re- 
turning to Davenport four years ago. 


Edward W. Hyde, 87, professor of 
mathematics at the University of Cin- 
cinnati for 25 years, and for some time 
treasurer and actuary of the Columbia 
Life, died at his home in Cincinnati. He 
was one of the last surviving officers oi 
the Civil War in Hamilton county. 


A. P. Sandles, president of the Amer- 
ican Citizens Life, Columbus, O., who 
has been dangerously ill, is now muuch 
improved. 


The smokes are on Alexander E. Pat- 
terson, general agent of the Penn Muv- 
tual in Chicago, as a result of the addi- 
tion to his family of a baby daughter 
born at the Evanston hospital this week 
—an eight-pounder, by the way. Mr. 
and Mrs. Patterson have been so bus\ 
with affairs of state that they did not 
get around to picking out a name in 
advance. They also have a boy who is 
seven. 


Supervisor of Agencies W. C. Brimley 
of the National Life, U. S. A., with 
headquarters in Salt Lake City has been 
elected representative in the Utah legis- 
lature. 


B. S. Dickinson, 62, general azent 
Missouri State Life at Austin, Tex., for 
many years, died in a St. Louis hospital 
last week. 


Lester Arwin, who joined the olfice 
force of the Detroit Life recently, has 
been appointed publicity manager, tak- 
ing over the duties formerly handled by 
B. E. Hopton, director of field service. 


who will now be able to devote his 
entire time to agency matters. Mr 
Arwin was with the Union-Guariian 


Trust group of financial institutions in 
Detroit prior to his affiliation with the 
Detroit Life. 
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MISSOURI 








The Missouri State Life is a Company of per- 
sonality and friendliness. Its officers are all com- 
paratively young men, mature in experience and 
judgment, aggressive in spirit. 


The constant aim of the Missouri State Life is 
the perfection of its service to field men and the 
public. A system of Branch Offices in important 
centers, in addition to General Agencies, gives 
direct and prompt service to clients and repre- 
sentatives. 


With its Home Office situated in the center of 
the United States, the Company is in a position to 
give prompt, efficient service, and through its sev- 
eral departments — Life — Accident & Health — 
Group—and Salary Savings—it offers its repre- 
sentatives an exceptional opportunity to multiply 
the results of their daily work and thereby multiply 
their income. 


STATE LIFE 


INSURANCE COMPANY 


HILLSMAN TAYLOR, President 
ST. LOUIS 


More than a Billion and a Quarter Dollars of Life Insurance in force 
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Openings in the following states: 


Alabama Georgia 
Florida Tennessee 
Ohio West Virginia 


District of Columbia 


FREE FROM WORRY AGENTS 


During these times of depression 
our representatives are able to give 
their entire time to rendering the 
greatest possible service to their pros- 
pects and policyholders and are main- 
taining good production records. Our 
policies are so liberal, our compensa- 
tion so equitable and life insurance is 
so fundamentally sound that they have 
nothing except the unprovided for 
needs of their field to worry about. 


THE GEM CITY LIFE 


The Rapidly Growing Company 














Intelligent Progression 


The Mutual Benefit was organized in 
1845, and for upwards of eighty years 
has been administered by a succession of 
directors and officers whose conduct of 
its affairs has merited and received the 
confidence and approval of hundreds of 
thousands of policyholders. 

Not only has its history been marked 
by the fidelity, ability, and integrity of 
the officials who from time to time have 
been responsible for the Mutual Benefit’s 
financial management, but the Mutual 
Benefit has also been distinguished 
througifout its history for intelligent 
progression in the provisions of its con- 
tracts which, with unbroken adherence 
to sound actuarial principles, have made 
the Mutual Benefit a leader in life insur- 
ance underwriting. 

As improvements in contracts have 
been developed, liberalizing their pro- 
visions, the new benefits have been uni- 
formly extended to earlier outstanding 
contracts, in-so-far as possible, thus se- 
curing to the earliest policyholders the 
benefits enjoyed by the latest. 


The Mutual Benefit 
Life Insurance Co. 
NEWARK, NEW JERSEY 














LIFE AGENCY CHANGES ; 








Scofield 


Leivestad Succeeds 





Veteran in New York Life Service in 
Wisconsin 32 Years Quits as 
Agency Manager 





Frank H. Scofield of La Crosse, Wis., 
has resigned as agency manager for the 
New York Life in western Wisconsin, 
effective Jan. 1. He had held that posi- 
tion for 32 years. Henry Leivestad, 
agency director of the Fargo, N. D., 
branch, will succeed him. 

Mr. Scofield entered the service of 
his company in 1896 in Milwaukee, and 
in July, 1898, he was assigned to west- 
ern Wisconsin with headquarters in La 
Crosse. He has also had charge of the 
Eau Claire and Madison offices and for 
the last four years has lived at Madison 
during the winter. He will continue to 
be associated with the La _ Crosse 
agency and will have advisory duties in 
the matter of agency appointments. 





R. W. Henderson 


The Indianapolis Life has entered 
North Carolina, opening jts first district 
office in Asheville with R. W. Hender- 
son as district manager. Mr. Henderson 
was district manager in western North 
Carolina for the Pilot Life. The Ashe- 
ville office was opened by Cecil Wilson, 
field supervisor for North Carolina. 


L. E. Bell, Ray Johnson 


The American Life of Detroit has ap- 
pointed Lynn E. Bell district manager 
of the newly created Ypsilanti district, 
including parts of Washtenaw and 
Wayne counties, most of which was for- 
merly covered by the Ann Arbor 
branch office. Mr. Bell has been in the 
life insurance business for many years, 
and for the past eight years has been 
general agent for the Peoria Life in 
Ypsilanti. 

Ray Johnson, formerly a trust officer 
with the First National Bank & Trust 
Company, Kalamazoo, Mich., has been 
appointed Kalamazoo district manager, 


succeeding Hugh Nichols. Both My. 
Bell and Mr. Johnson will operate un- 
der the direction of Hugh E. Vande 
Walker, supervisor for Michigan. 


M. A. Moser 


The Peoples Life of Frankfort, In 
has appointed M. A. Moser as manag: 
for Michigan. He is a graduate of tl 
University of Michigan and has been 
personal producer of life insurance. Fy 
the last six years he has been in char, 
of the organization work of the Chrys- 
ler Motor Company for Michigan. 


A. P. Jobnson 


A. P. Johnson has been appointed 
manager of the Detroit city agency o: 
the Detroit Life to succeed H. O. \Wil- 
liams, who becomes manager for Ohio. 
Mr. Johnson has had many years of ex- 
perience, in both personal production 
and agency management and has been 
one of the leading producers of the De- 
troit branch of the Mutual L‘fe of New 
York for several years. 


P. F. McMenamin, J. E. Cullen 


P. F. McMenamin is appointed gen- 
eral agent of the Eureka-Maryland As- 
surance at Shamokin, Pa. He was for- 
merly vice-president and field director of 
the John Mitchell Life. J. E. Cullen has 
been appointed general agent at Poco- 
moke City, Md. 














Life Agency Notes 








The Joplin Life, Joplin, Mo., has ap- 
pointed C. V. Brown as northwest Arkan- 


sas district manager wit headquarters 
at Fayetteville. 

A. M. Barrett, Realty. building, has 
been appointed manager of the Ficelity 


Mutual Life at Dayton, O. 
* * * 
J, F. Flowerman, formerly Fidelity Mu- 
tual Life general agent for northern New 





Jersey, has joined the San Francisco 
agency of the Equitable Life of New 
York. 




















Movement Started to Have Present 
Connecticut Insurance Commissioner 
Reappointed by New Governor 





HARTFORD, CONN. Nov. 20.— 
The Hartford “Courant” and a number 
of citizens of Connecticut are heading a 
movement to have Col. H. P. Dunham 
retained as insurance commissioner un- 
der Governor-Elect Cross, although the 
latter is a Democrat and the former a 
Republican. Colonel Dunham’s adminis- 
tration has been of such outstanding 





importance and his work has been so 


EASTERN STATES ACTIVITIES | 
Want H. P. Dunham Retained ; ©o"structive that not only insurance 


people but men in various lines of busi- 
ness feel that he should be retained 
owing to his wide e rience and 
quaintance'  throughc the country. 
Colonel Dunham recently retired as 
president of the National Convention ol 
Insurance Commissioners. He has been 
courageous and impartial in his admin- 
istration and has achieve: wide distinc- 
tion for his progressive work. 


Taggart Ge : a Talk 


At the meeting of#the ~ennsylvania 
Association of Life Laderwriters, Com- 
missioner Taggart gave a talk and made 
a number of suggesticns as to what the 
life men in the state can do. 


ac- 











| 





| CENTRAL WESTERN ST.{TES 











Managers Adopt New Policy 





Detroit Organization Will Resrict Its 
Activities to Business and 
Legislative Problems 





DETROIT, Nov. 20.—A new policy 
of strict adherence to business and leg- 
islative matters that may arise within 
the sphere of Detroits life managers has 
been adopted by the Life Managers As- 
sociation of Detroit under the leader- 























ship of Charles A. Macauley, general 


agent for the John ‘Hancock Mutual 
Life and president of the organization. 


Emphasis o Perspiration” 


Mr. Macauley a:. his associates have 
come to the conclusion that the inspira- 
tional side of life :nderwriting is am- 
ply cared for by life underwriters 
asseciation and sc “lan to uphold the 
“perspirational” p) se of the business, 
as Mr. Macauley ‘erms it. The pro- 
gram laid out by the president and di- 
rectors calls for the consideration of 
many problems common to the life 
branch and genera: agency executives 
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of the city on which cooperative effort 
s needed. 

In order to insure a careful consider- 
dion of all proposed measures to be 
stesented to the association, the intro- 
fuction of legislative and other prob- 
from the floor at the regular meet- 


yes 
ings will be discouraged as much as 
gssible. The officers and directors will 


adeavor to secure the cooperation of 
he membership in presenting such pro- 
‘ssals in writing to the directors prior 
the regular meetings, so that body 
iy consider them before they are 
ssed on to the open meeting for 
‘al action. 
[he principal topic of discussion at 
next meeting of the association 
#c. 2 will be the problem of the con- 
‘ol of terminations. 


Penn Mutual’s Indiana Changes 


John C. Dexter, superintendent of 
agents for the L. L. Newman agency 
of the Penn Mutual at Indianapolis, is 
being transferred to northern Indiana, 
which he will manage from South 
Bend. Harry W. Mason, with the com- 
pany 11 years, who was recently made 
assistant to the state agent, will have 
chirge of development in Indianapolis 
and central Indiana. Mr. Mason will 
have as his assistant L. C. Poyles, for- 
merly zone sales manager for the Mar- 
mon Motor Car Company. 

S. F. Thompson of the educational 
department of the Penn Mutual will 
spend the next few weeks in Indianap- 
olis to assist in expanding the Newman 
agency, which showed a 10 months’ in- 
crease of 57 percent over last year. 





Chipman Agency Celebrates 


Harry A. Chipman, Equitable Life of 
New York, general agent at Columbus, 
O., entertained his agency at a Thanks- 
giving dinner last week. About 200 were 
present. Sperters included Governor 
Myers Y. Coc. r, Superintendent 





Younger, President Thomas I. Parkin- 
son and Dr. George M. Waters, medical 
examiner. Other guests of honor were 
H. J. Powell, manager Cincinnati-Louis- 
ville district, and Robert N. Ryan, 
agency manager, Detroit. 


Hold Thanksgiving Reunion 


The field club of the Hintzpeter 
agency of the Mutual Life of New York 
in Chicago will hold a round table re- 
union at the Steuben club there Nov. 26 
in celebration of Thanksgiving. Plans 
call for an excellent program. In order 





to qualify for attendance it is necessary 
that an agent pay for at least $5,000 of 
new business between Nov. 10 and 26. 
Entertainment will follow the luncheon. 


Shoptaugh in New Position 


A. G. Shoptaugh, formerly a leading 
producer for the Dennis-Brown Agency 
in Louisville, has assumed his new po- 
sition as general agent in Indianapolis 
for the Provident Mutual Life. Mr. 
Shoptaugh is a native of Indiana, born 
at Greencastle and educated at De Pauw 
University. 
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Get Ready for Legislature 





Strong Organization of Insurance Men 
in All Lines Is Being Formed 
in Nebraska 





LINCOLN, NEB. Nov. 20.—A 
strong organization of insurance men 
representing all lines is being built up 
around the newly-created state associa- 
tion of life underwriters for purposes of 
defense and offense, particularly with 
reference to legislative action. M. L. 
Palmer, general agent of the National 
Life of Vermont, who has been a mem- 
ber of the legislative committee of the 
life associations for 17 years, is in charge 
of this work for the new association. 
The wave of radicalism that manifested 
itself in the recent elections is expected 
to result in a flood of measures ranging 
from state insurance for injured work- 
ers and dependents down the list, and 
Mr. Palmer has organized companies 
and agents so that undesirable legisla- 
tion as well as needed legislation that is 
proposed will call into action men from 
all parts of the state, whose views and 
opinions will be put at the service of 





the committees. In past sessions such 
aid has been available only from the 
larger cities. The committee will deal 
only with the public interest in all legis- 
lation proposed. 


Want Yenter Retained 
DES MOINES, Nov. 20.—With the 


crystallizing of sentiment since the elec- 
tion it has been made manifest that 
business and commercial interests are 
decidedly favorable to the reappoint- 
ment of Ray Yenter as insurance com- 
missioner and Governor-elect Dan Tur- 
ner, it is understood, has been advised 
of this fact. It is pointed out that Mr. 
Yenter, during his five years of service, 
has stood for the highest standards of 


insurance ethics and has refused to be 
swerved from his sworn duty by any 
consideration. 

His knowledge of land values has 


been taken as a safe and reasonable ap- 
praisement and as a result representa- 
tives of eastern insurance companies 
have made public statement of the cor- 
rectness of his judgment. 

As chairman of the 
mittee of the National 
Insurance Commissioners, 


Convention of 


Mr. Yenter 





executive com- 





has shown marked ability in handling 
problems that are common in all of the 
States. 


No Minnesota Change Expected 


MINNEAPOLIS, Nov. 20.—Follow- 
ing the recent election, in which Floyd 
B. Olson, Farmer-Labor candidate, was 
elected governor, quite a few changes 
are expected to be made in appointive 
positions. He promised to “clean house” 
and there is little doubt in the minds of 
underwriters that he will use the broom 
effectively. 

However, very little change is ex- 
pected in the departments affecting the 
administration of insurance laws. Com- 
missioner Brown holds over until Feb. 1, 
1935. He is well liked by insurance men 
generally. Mr. Brown, however, actively 
campaigned on behalf of the Republican 
candidate for governor, and if his job be- 
comes “unpleasant” he may resign be- 
fore the expiration of his term. 





Eide Agency Shows Increase 


Earl A. Eide of St. Paul, manager for 
the Prudential, has moved to new of- 
fices in the Hamm building. These of- 
fices are among the finest in the north- 
west. Mr. Eide conducts one of the 
progressive agencies in his section and 
is showing a fine increase in business. 


Opens Sedalia Office 


W. L. Fuqua, district manager for 
the Guaranty Life at Fort Smith, Ark., 
has gone to Sedalia, Mo., to establish 
a branch office. He will return to Fort 
Smith after he has installed a manager 
at Sedalia. 


Butler Now a Deputy 


NEW YORK, Nov. 20.—Charles P. 
3utler, for the past two and a half 
years counsel at Albany headquarters of 
the New York department, has been ap- 
pointed third deputy superintenden* and 
transferred to the branch office in this 
city. 
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THE MACCABEES BUILDING 


Michigan 


WITH 


Address 


re er re ——— Ne 


AN OPPORTUNITY! 


A GREAT HUMAN SERVICE INSTITUTION 
DEDICATED TO THE BENEFIT OF MANKIND 


GENERAL AGENCY OPENINGS 


A real organizer may build 
to an annual income of 


$25,000.00 


Total Admitted Assets..................... $43,744,144.08 
Legal Reserve Am. Ex. 3144%.............. $35,978,324.00 


MORE THAN A LIFE INSURANCE ORGANIZATION 
SUPPORTING AND EFFICIENT HOME OFFICE CO-OPERATION 


pero THR MACCABEES memecan 


D. J. COAKLEY, Supreme Commander Cc. L. BIGGS, Supreme Record Keeper 
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“BUSINESS IS GOOD’’ 
Co-Operators Will Tell You 

With a policy for every need— 
with home office supervision and 
help that builds agent earning 

Aut <i power — with tested sales plans 
. SK « that make for easier selling—and 

C with a constant home office fol- 
low-up among policy holders 
after the business is placed—Des 
Moines Life agents are finding 
their contracts highly profitable. 

Should you be interested in in- 
creasing your insurance income, 
why not write this company 
noted for its real cooperation 
with agents, today. 











“Net Results - - 
"pr? 


the True Measure of Progress: 


The theme of the joint meeting of the Association of Life 
Agency Officers and the Life Insurance Sales Research Bureau 
is well selected. Discussion of it will prove intensely interest- 
ing and immensely valuable to the institution of Life Insurance. 


The Guardian applies this measure to its own progress.* 


*last year, The Guardian’s gain in 
ordinary life insurance in force was 
11.6% of its total in force at the be- 
ginning of 1929—the third highest 
ratio among the leading companics 
writing only ordinary insurance. 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


50 UNION SQUARE - - NEW YORK CITY 











Front Wheel Drive— 


The value to an automobile of the front wheel drive is well 
known—its value to a salesman is not so well known. A company 
that pulls its men along instead of pushing them offers a front wheel 
drive for their salesmanship. Fidelity is such a company. 

Its lead service and Low Rate policies make selling easier. It 
offers a live-and-let-live contract backed by more than half a century 
of fair dealing. It is financially solid and operates in thirty-nine 
states, including New York, on a full level net premium basis. It has 
over $422,000,000 insurance in force. 


T 


A front wheel drive company that pulls rather than pushes. 
Openings available for the right men. 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT, President 
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Move to Form Alabama Board 





Insurance Men Reported Back of 
Action to Get Greater Recognition 


for Insurance 





MONTGOMERY, ALA., Nov. 20.— 
A well defined movement to have the 
incoming governor, Judge B. M. Miller, 
take the steps necessary for the cre- 
ation of a state insurance board is in 
process of crystallization. It had its 
origin among leading insurance men of 
Birmingham and news of the action in 
that city has reached Montgomery al- 
though local underwriters are averse to 
commenting on the matter. 


Would Serve Without Pay 


The plan, it appears, would be to cre- 
ate a board to act without pay in an 
advisory capacity to the insurance com- 
missioner and to be composed of one 
life, one fire and one miscellaneous in- 
surance representative. An act of the 
legislature would be necessary, but it is 
supposed that this would be easily 
forthcoming if the new governor de- 
sires it. 

Much undercurrent comment on the 
proposition is being made locally. While 
some favor it, others feel that such a 
board would make the dispatch of busi- 
ness too cumbersome. The main idea 
seems to be to accord the insurance 
interests greater recognition than here- 
tofore by the creation of such a board. 





Make a Trip Through Texas 


Vice-president W. T. Shepard and As- 
sistant Superintendent of Agencies W. 
T. Plogsterth of the Lincoln National 
Life have completed a two weeks’ trip 
through Texas. Their trip was in con- 
nection with the extensive salary sav- 
ings systems that the company has in 
operation on railroads and industries in 
the Texas territory. Vice-President 
Shepard is now in southern California 
on salary savings business. 


T. H. White Heads New Company 


T. H. White, director of the Fidelity 
National Bank, Oklahoma City, has 
been elected president of the recently 
organized Physicians’ Life & Accident 
of Oklahoma City. It is chartered for 
250,000 capital. Its official staff in- 
cludes Dr. W. J. Wallace, Oklahoma 
City, board chairman; Dr. A. W. White, 





vice-president and medical referee; 
Breck Moss, counsel; Dr. S. H. Me- 
Evoy, Enid; Otto Rose, Oklahoma 


City, Dr. A. A. West, Guthrie, and Dr. 
E. L. Bagby, Supply, directors. The 
company plans to write a general line 
of insurance. 





New Orleans Agency Separates 


The Nicholls & Lyman general agency 
of the Pacific Mutual Life at New Or- 
leans is being divided and in the future 
the two partners will maintain separate 
offices, each bearing the title of general 
agent. T. J. Nicholls, Jr., has been gen- 
eral agent for seven years and two years 
ago he took G. C. Lyman jn as a part- 
ner. Mr. Nicholls will maintain the 
present office at 1106 Canal Bank build- 
ing, while Mr. Lyman is opening an 
office at 1414 Canal Bank building. 





Imperial Life Celebrates 


The Imperial Life of Asheville, N. C.., 
celebrated its 25th anniversary last week 
with an intensive field drive for new 
business. At present the company oper- 
ates only in North Carolina but O. E. 
Starnes, vice-president and general man- 
ager, announces that plans are now be- 
ing formulated to enter other states. 
During the drive more than $500 000 in 
new ordinary life business was written. 





New President | 

















PRICE R. CROSS 


Price R. Cross, who was elected pres- 
ident of the North Carolina Insurance 
Federation, is director of agencies of the 
Occidental Life of Raleigh. He served 
as secretary of the federation since it 
was revived in 1927 and has done yeo- 
man service for it. He was formerly 
secretary of the New Mexico Insurance 
Federation and was largely responsible 
for the codification of the New Mexico 
insurance laws. He is regarded as one 
of the outstanding life insurance execu- 
tives of the younger school, 





Now Walker-Dickson Agency 





a 


4 
Walker-Dickson is the new name of | 


the Kansas City Life agency for North | 


and South Carolina, Raleigh, N. C., fol- 
lowing a reorganization of the C. P. 
Dickson agency. 








News of Pacific 
Coast States 

















Want San Jose Underwriters 





Movement Started in San Francisco 
A iation to Include Other 
Group as a Chapter 








Headed by K. L. Brackett, president 
of the San Francisco Life Underwriters 
Association, and Ben F. Shapro, gen- 
eral agent of the Penn Mutual Life at 
San Francisco, a group of members of 
that organization journeyed to San Jose 
to meet with the life underwriters of 
that city. Efforts are being made. 
through Graham Peake, New York Life 
agent, to bring the San Jose under- 
writers into a local association or 4 
chapter of the San Francisco group. 
Mr. Shapro acted as chairman. The 
program presented included a talk on 
“Conserving Capital Through Life In- 
surance by C. M. Goodman, one of the 
leading “millionaire” producers of the 
San Francisco agency of the Equitable 
Life of New York; a demonstration of 
a successfully organized presentation b) 
J. L. Taylor, associate general avent 
Penn Mutual; a visual presentation by 
Fred Elliott; dramatized motivation by 
Mr. Shapro and Gerald F. McKenna. 
and talk by R. H. Mouser, agency super- 
intendent for the Penn Mutual. 





Seek to Prevent Merger 
PORTLAND, ORE., Nov. 20— 


Action has been brought here to prevent 
a merger between the Pioneer Assur- 
ance, said to be insolvent, and_ the 
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Bencvolent League of Travelers, which 
is said to have amassed $40,000 in 
2s years and to have $1,000,000 back of 
ts insurance business. Joe F. Dunne is 
the id of both organizations. 


Sloan Made Superintendent 


Harry W. Sloan, who has become 
tendent of agencies of the Ameri- 
an fe of Denver, has been with the 

ipany 16 years, serving as general 
went and later as field supervisor. 


supe 


Texas National in California 


The Texas National of Galveston has 
heen licensed in California. P. ]. Kele 
her of Los Angeles is appointed gen- 
eral ent. 


Paul Revere Life Licensed 


The Paul Revere Life of Worcester, 
Mass., has been licensed in California 
H. C. Bradbury of San Francisco has 
een appointed general agent. It writes 
life, accident and health. 





Accident-Health | 
Field News | 











Pauley Head of Claim Group 





Great Northern Officer President of Chi- 
cago Association—Dinner Held on 
Milwaukee Railroad Dining Cars 
C. O. Pauley, secretary of the Great 
Northern Life, who was one of the or- 
ganizers of the Chicago Claim Associa- 
tion and its first president and who has 


served as president of both the Inter- 
national Claim Association and _ the 
Health & Accident Underwriters Con- 


ference, was chosen to head the Chicago 
ation for the coming year at its 
annual meeting last week. Edward St. 
Clair, North American Accident, was 
elected vice-president; Garfield Dono- 
van, Benefit Association of Railway Em- 
ployes, secretary, and L. L. Phelps, 
Great Northern Life, treasurer. 

lhere was a record attendance, stimu- 
lated by the novelty of having the din- 
ner which preceded the business meet- 


assoc 


ing served on two dining cars of the 
Milwaukee railroad. Through the cour- 
tesy of that railroad, two of its crack 
trains, the Southwest Limited and the 


Pioneer Limited, were brought into the 
Union Station half an hour earlier than 
usual, in order to place the diners at 
the disposal of the claim men, although 
it was at the height of the rush hour 
for suburban travel. It was thought at 


first that the entire crowd could be han- 
dled on the Pioneer Limited, but the 
responses were so heavy that it was 


necessary to bring in a second train in 
order to care for all of the diners. The 
Milwaukee had two men on the job to 
look after the claim association con- 
tingent. The arrangements for this un- 
usual service were made by A. J. Dem- 
eree of the Preferred Accident. 

The business session was held in one 


ot the assembly rooms of the Union 
Station and aside from the election was 
wholly informal. Dr. Alfred E. Mitchell, 


mtil recently surgeon for the Ullinois 
mdustrial commission, was called upon 
to answer a few questions on medical 
surgical topics. The queries came 


in so fast that Dr. Mitchell was con- 
ducting a veritable question box before 
he ¢ through. W. W. Culver of the 
“Insurance Bar” told something of the 
pur es and plans of that publication. 


Give Report on Conference 
Manual at Chicago Session 


members of the Health & Acci- 
‘nderwriters Conference who can 
do so are being urged to at- 
tend the mid-year meeting of the execu- 


pos . 
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tive committee in Chicago Dec. 16, in 
view of the fact that R. S. Hills of the 
Massachusetts Bonding, chairman of the 
manual committee, will be present at 
that meeting to give an outline and ex- 
planation of the makeup and changes in 
the revised conference manual. 

Mr. Hills has announced that the copy 
for the manual will be ready for the 
printers not later than Dec. 16, which 
means that in all probability the manual 


will be ready for delivery early next 
vear. The new manual is expected to 
be a great improvement over the old 


one, as Mr. Hills and L. N. Ambler of 
the manual committee have done a tre- 
mendous amount of work in revising 
the classifications and simplifying many 
of the listings. 


Pacific Mutual Transfers 


E. Harold to Home Office 





Edgar Harold, who has been assistant 
general claim representative of the Pa- 
cific Mutual associated with Manager 
Jens Smith in Chicago, has been trans- 
ferred to the home office as claims at- 
torney. Mr. Harold has been connected 
with the Chicago office of the Pacific 
Mutual since 1919. He started his in 
surance career in the claim department 
of the company in Waco, Tex. 

Mr. Harold is succeeded in Chicago 
by Edward H. Mohan, who has been 
with the claim department of the com- 
pany for seven years. For a time he 
was manager of the claim department 
of the company in Atlanta and later in 
St. Louis. Recently he has been travel- 
ing, with headquarters in Chicago. 


Pacific Mutual Claim Changes 


J. Beach Rhoades has been appointed 
assistant superintendent of claims of the 
Pacific Mutual Life. He has been in 
the home office as claim representative 
since March, 1917, having been engaged 
in claim work in Chicago for another 
company prior to that time. For sev- 
eral years he has had supervision of 
much of the company’s claim work, par- 
ticularly under its non-cancellable poli- 
cies. 

Ray G. Scofield has been made super- 
visor of claim zones. He has been with 
the company since 1914, attached to the 
Chicago office until 1920, when he went 
to the home office. 


Bumpus Is Promoted 


R. C. Bumpus, former manager of 
the Baton Rouge, La., district for the 
Washington Fidelity National of Chi- 


cago, has been advanced to manager of 
the New Orleans district. Baton Rouge 
will be handled as detached territory 
out of New Orleans under Mr. Bumpus’ 
supervision. 


Hvale Takes New Post 


A. B. Hvale, who has for many years 
been one of the active factors in the 
accident and health claim department of 
the Continental Casualty at its home 
office in Chicago, has been transferred 
to the underwriting department and 
made an assistant secretary of the com- 
pany. Mr. Hvale has served for the 
past year as president of the Chicago 
Claim Association. 























Reasonable 





Writing all standard forms of participat- 
ing and non-participating insurance con- 


tracts. Liberal and profitable contracts 
offered dependable men who desire 
success, 


S. M. Cross, President 


COLUMBIA LIFE 


INSURANCE COMPANY 


Cincinnati, Ohio 


Desirable terri- 
tory open in 
Ohio, Indiana 
and Kentucky. 










































































THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 


PROTECTS THE ENTIRE FAMILY 
Home Life Agents are equipped to serve every need for protec- 
tion. Modern policies are issued on both Industrial and Ordinary 
plans from birth to Age 65 next birthday. The Home Life sales-kit 
means a whole family of potential policyholders back of every 
door-bell. 
a ae 
There 1s a Home Life Policy for Every Purse and Purpose 
a Se 
OVER ONE HUNDRED MILLIONS IN FORCE 
INDEPENDENCE SQUARE PHILADELPHIA, PA, 
(INTERESTED IN REPLIES FROM PENNSYLVANIA AND 
DELAWARE) 




















of National Underwriter 


“Sales Helps for Life Agents,” No. 33L. is the new cat 
ational Underwriter office— 


Life Insurance Services. Send for a copy, ing any 
IT’S FREE 











20 YFARS FROM NOW ~~ See : 


‘ think ahead for yourself -- 
as well as for your policyholders. 
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THE LINCOLN NATIONAL LIFE 


TAKE ADVANTACE WwW 
ms AGEN C*r 
OPENINGS 





Mention 

The Nationa! 
Underwriter 
when writing 
for a free copy 
of 

“The Lincoln 
Life Man.”’ 


INS Wl 
THE 


LINCDILN LiF IE 


INSURANCE 
OF FORT WAYNE, INDIANA. 
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Under the 


Square 
Deal 


Agency Contract 


as issued by 





Insurance Company 


You will have 


—Vested and 
non-forfeitable 
renewals 


—Unrestricted 
territory 


—Power of appoint- 
ment to build 
your own agency 


—Direct Home Office 
connection 


FOR DETAILS —simply fill 
out the coupon if you live in 
Wisconsin — Minnesota — 
Iowa—Ohio. 


National Guardian Life Ins. Co, 


MADISON, WIS. 


Gentlemen: 
Please send me details regarding 
your Square deal agency contract. 











Crowder Heads Texas Group 


Commissioner Tarver Says There Is 
Place for Fraternals in Business— 


Pledges Aid 


Earl Z. Crowder, Dallas, was elected 
president of the Texas Fraternal Con- 
gress at its annual session in Dallas. He 
succeeded Mrs. Leona Skinner, Fort 
Worth. Other officers elected were: 
Mrs. Etta Davidson, Houston, first vice- 
president; Joe Moore, Greenville, sec- 
ond vice-president; J. R. Street, Waco, 
third vice-president; John H. Cullom, 
Dallas, secretary-treasurer. 

Commissioner Tarver Speaks 


Commissioner Tarver in an address 
said there js room in Texas for fraternal 
insurance organizations as well as com- 
mercial insurance companies. The leg- 


nalists in their legislative program. 


Missouri Congress Elects 


Claude Manlove of Kansas City was 
reelected president of the Missouri Fra- 
ternal Congress at its annual meeting in 
St. Louis. Other officers elected are: 
Jones H. Parker and Kathryn A. Sales, 
vice-presidents; Lillian Cook, secretary, 
and Harry J. Wuennenberg, treasurer. 
All reside in St. Louis. Mr. Parker was 
also selected as the delegate to the Na- 
tional Fraternal Congress. Miss Cook 
is the alternate. The 1931 meeting will 
be held in Kansas City. 

Joseph F. Holland, deputy superin- 
tendent of insurance, advocated the use 
by the fraternals of the American mor- 
tality tables, expressing the belief that 
the bodies would experience more favor- 





able conditions under such rates. 








ASSOCIATIONS 








a NEWS OF LIFE 








Newark— Preparations are under way 
for a joint meeting of the Newark asso- 
ciation and the Federation of Women's 
Clubs of Northern New Jersey early in 
December in Newark. It is planned to 
have several prominent life insurance 
officials address the women on “Safe- 
guarding the American Home,” followed 
by a general discussion led by a num- 
ber of general agents of Newark and 
vicinity. 

Invitations will be extended to more 
than 300 women who are members of the 
Federation of Women's Clubs of New 
Jersey in the northern part of the state, 


and it is expected that it will be one 
of the largest gatherings of women that 
has ever attended an insurance confer- 


Newark. 
*x* * * 

Southwest Texas.—Walter Walthall, 
president of the San Antonio chamber of 
commerce, Was the principal speaker at 
the Southwest Texas association. He 
congratulated the association on the 
spirit of cooperation displayed in raising 
the standard of the life 
underwriting. 

A report of the state association meet- 
ing at Abilene was made by David O. 
Johnson. O. P. Schnabel reported on the 
Toronto convention. 

President Lane 


ence in 


profession of 


announced that’ the 
chamber of commerce will devote the 
December issue of its magazine to in- 
surance. Members were requested to con- 
tribute articles of interest to the publie 
for this special number. 
* * * 
Davenport, Ia.—©O. FE. Seiler, manager 
life department of Marsh & McLennan 
at Chicago, will speak Nov. 21 on “Sales 
Plans and Procedure.” Mr. Seiler started 


with the Phoenix Mutual and became 
manager in Minnesota. 
* * * 


Seattle—Frank H. Davis of Denver, 


manager of the western production de- 
partment of the Penn Mutual, has been 
announced as the principal speaker at 
the sales congress of the Seattle asso- 
ciation Dee. 12. The chamber of com- 
merce will participate and President 


Caleb W. Baldwin says an attendance of 
800 is expected. 
* * * 
Colorado—Plans are under way for an 
extended advertising campaign by the 
Colorado association. The two principal 
daily papers in Denver will be the me- 
diums and the many advantages of life 
insurance, including the investment ele- 
ment, will be featured. The committee 
in charge includes A. J. Gillis, Pacific 
Mutual, chairman; Ralph Faxon, John 
Hancock Mutual, and Cyrus K. Drew, 
publisher “Insurance Report.” 
*x* * * 
Okinhoma—Roger B. Hull, managing 
director of the National association, and 
Mrs. W. S. Pritchard, who is representing 
the National association in its work with 
women and women’s clubs, will be speak- 
ers at Oklahoma Life Insurance Day, to 
be observed by the Oklahoma association 
Jan. 10. 
* * * 
Richmond, Va.—Wirt G. Close, super- 
visor of agencies of the Philadebphia 
Life, spoke at the November luncheon- 


Richmond association on 
Salesman as a Busi- 
ness Man.” He stressed the point that 
the life agent should not only pursue 
his work in a_ businesslike way, but 
should endeavor to become a prosperous 
citizen of his community, interested 
financially as well as otherwise in its 
welfare. 


meeting of the 
“The Life Insurance 


* * * 

Texarkana—The Texarkana associa- 
tion, at its recent meeting, had as spe- 
cial guests H. D. Edwards and L E. 
Thorgmorton, Aetna Life; Q. E. Hill and 
M. B. Rayborn, Mutual Life, and Erwin 
R. Strong, Union Life, all of Little Rock, 
and L. C. Callow, Pacific Mutual, El- 
dorado, Ark. Messrs. Thorgmorton, Hill 
and Strong made addresses at the meet- 
ing. 

The Texarkana association accepted an 
invitation to meet with the Eldorado as- 


sociation, composed of the life under- 


writers of western Arkansas, in Eldo- 
rado, Dec. 1. 
* * * 
Philadelphia—Miss Alice E. Roche, 


manager of the sales promotion depart- 
ment of the Louis F. Paret agency of the 
Provident Mutual at Camden and Phila- 
delphia, addressed the Philadelphia as- 
sociation this week on “Prospecting.” 
* * * 
Detroit—The Detroit 
cided at its November meeting to spon- 
sor a sales congress Feb. 12. Claris 
Adams, executive vice-president Ameri- 
can Life of Detroit, was named chair- 
man of the general committee in charge 
of arrangements for the congress. The 
committee met Nov. 14. 
‘SS 
Alice E. 


association de- 


Roche, mana- 
ger of the promotion department 
of the Louis F. Paret agency of the 
Provident Mutual at Camden and Phila- 
delphia, addressed the Boston associa- 
tion on “Pyramiding Sales Through Di- 
rect Mail.” 


Boston—Miss 


sales 


*x* * * 
Providence, R. L—‘“No achieving life 


has even been lived, except against the 
temptation to slack off and let go,” 
Dr. C. A. Barbour, president of Brown 
University, told the Rhode Island asso- 
ciation at its monthly meeting. Dr. 
jarbour’s subject was “The Supreme 


Trait of Personality” and he named that 
trait as fidelity or the trait of carrying 
through. 


Clinton C. White, Puritan Life, intro- 
duced Dr. Barbour. 
SS. 
Toronto—G. Gilson Terriberry, with 


New York 
association 


Life in 
Toronto 


the Mutual Benefit 
City, addressed the 
Nov. 19 on “Prospecting. 
ee @ 
St. Louis—Joseph F. Holland, deputy 
superintendent of insurance, spoke at a 
luncheon meeting of the St. Louis asso- 
ciation, Nov. 20. 
* * 


* 
Cleveland—Abner Thorpe, editor Dia- 


mond Life Bulletins, will speak at the 
Cleveland association Dec. 12, on “Life 
Insurance and Investments.” 
x * * 
Indianapolis—James W. White, trust 


officer of the Mercantile Bank & Trust 
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CALIFORNIA 





Barestt N. Coatas Cant E. Herruatz 


Coates & HERFURTH 


CONSULTING ACTUARIES 


114 Sansome Street 437 Se. Hill Street 
SAN FRANCISCO LOS ANGELES 





ILLINOIS 





ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
160 N. La Salle St. 
Telephone State 7298 
CHICAGO, ILL. 








L A. GLOVER & CO. 
e 


Actuaries 
128 North Wells Street, Chicago 


Life Insurance Accountants 
Statisticians 








J. Charles Seitz, F.A.L.A. Consulting Actuary 

Author “A System and Accounting for 

a Life Insurance Company.” 
Attention to 





INDIANA 





HAH, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Kansas City 


NEWS OF THE FRATERNALS ACTUARIES 
islature, he said, would help the frater- ‘ 
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ARRY C. MARVIN 
Consulting Actuary 

307 Peoples Bank Building 

INDIANAPOLIS, INDIANA 





MISSOURI 





LEXANDER C. GOOD 
Consulting Actuary 
807 Paul Brown Building 
St. Louis, Missouri 


and 
800 Securities Building 
Kansas City, Missouri 





NEW YORK 








M iles M. Dawson & Son 


CONSULTING 
ACTUARIES 


88 W. “4th St. New York City 








Weise oa FONDIL- 
LER and RYAN 

Consulting Actuaries 

Insurance Accountants 
Richard Fondilier, Harwood E. Ryan, 

Jonathan G. Sharp 

75 Fulton Street 

New York 





OKLAHOMA 





J. McCOMB 
e _COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender 
Values, etc., Calculated. Valuations 


and Examinations Made. ‘olicies 
and all Life Insurance Forms Pre- 
The Law Insurance 8 


ty. 
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Interesting facts on the progress of 
the life-trust idea taken from the trust 
department of the Fidelity Philadelphia 
Trust Company were given by J. 
Weatherly, in charge of life insurance 
trusts for that institution, in his address 
before the Insurance Federation of 
Pennsylvania at Philadelphia, Wednes- 
dav. 

“Some of the old fashioned hard- 
shelled type of life underwriters still 
are suspicious of trust men and feel 
that in disclosing their clients’ names 


they are inviting competition from all 
the trust man’s friends,” Mr. Weatherly 
said. “Also, that due to the igno- 


rance of trust men generally of the 
problems of the underwriter the cases 
will be constantly “mussed up,” and that 
trust options in policies are safer and 
easier to handle. 


Trust Men Have Progressed 


“The trust man has progressed and 
anew type of man has been drawn into 
the trust service who is just as good a 
salesman in his line as you are in yours 





How Trust Company Service Aids Life 
Underwriter in His Work Explained by 


Philadelphia Man at Federation Meeting 


and who quickly sees the mutual ad- 
vantages to be derived from reaching 
a thorough understanding with the 


underwriter. 

“Trust companies which are really in- 
terested in this insurance trust business 
have established special departments 
where the underwriter can talk to men 
who speak his ianguage and who will 
travel with him any hour of the day or 
night, Saturday afternoon and holidays 
whenever appointments are made. 


Helps Agents “Get In” 


“Facts speak for themselves. Last 
year our department handled cases act- 
ually closed with 72 different under- 
writers and had 378 separate under- 
writer contacts. The new insurance 
written as the result of these trust 
agreements exceeded $1,000,000, and the 
underwriter placed new insurance in one 
out of 3% cases. 

“One of the difficulties of the 
pecting underwriter is to get in. The 
trust man rarely has this difficulty. The 
underwriter knows where the insurance 


pros- 


is. The trust man needs this informa- 
tion. The underwriter battles for in- 
dividual establishment with the public. 
The trust company has this establish- 
ment. Where can we find a more per- 
fect set up for team play? 

“And just when the personal insur- 
ance trusts are working smoothly up 
jumps this business insurance problem 
which almost overnight greatly in- 
creases the field for both of these team 
workers. Whereas the underwriter has 
to sell the idea—the burden of the in- 
tricate agreements falls largely upon the 
shoulders of the trust man and he can 
be wonderfully helpful in clinching the 
sale. A number of underwriters are not 
pushing the use of the corporate trustee 
in their cases. I know from daily ex- 
perience that they are overlooking an 
opportunity for real practical assistance 
in closing their cases. 

Offer Broad Experience 


“The underwriter’s experience is 
limited to his own cases whereas the 
trust man has the advantage of experi- 
ence gained through dozens of cases 
with many underwriters. 

“I find that the easiest approach to a 
man’s business agreement is through 
planning his will. During the pro- 
gramming session he will give his busi- 
ness as an asset. We immediately ques- 
tion as to the reliability and permanency 











Facts, Figures 
a and a 


Inspirations 











Measuring the value of a training 
course for agents is like debating the 
value of going to college—John Han- 
cock Signature. 

q + , 

The only man who ever built a busi- 
ness on “bunk” is George Pullman.— 
The Little Thinker. 

* * * 


There are approximately 26,542,000 
families in the United States of which 
91.6 percent have incomes under $5.000. 

x * * 


An interesting presentation will keep 
your sales points ringing in your pros- 
pect’s mind long after your competitor’s 
story has been tolled. 








of this valuation and what steps we, as 
his future executor, will have to take to 
turn this asset into cash. The purchase 
and sale discussion follow without any 
sales effort.” 
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$36,210,101 


Established 1879 





625,852 Prospects 


received advertising letters 
in first nine months of 1930 


sold on lives of ‘‘advertised”’ 
prospects in same period. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


of Business 


DES MOINES, IOWA 














Ethelbert Ide Low, 
Chairman of the Board 











HOME LIFE INSURANCE 
COMPANY 


of New York 
A COMPANY OF OPPORTUNITY 


James A. Fulton, 
President 


On Agency matters address 
H. W. Manning, Superintendent of Agencies 
256 Broadway, New York 





Wanted 


ducer. 


ence, 


we 


until after interview. 





Possessing the following qualifications: 
AGE 35 or over, 


THREE years of life insurance experi- 


Must be personally acquainted with at 
least 25 life agents. 


.... to him 


The Highest commission for low cost 
participating insurance. 

The services of an experienced field 
man, to help him in the field, appoint- 
ing sub-agents, giving sales helps and to 


“PUT HIM OVER” 
Over $125,000,000 in Force 


We are particularly interested in Illinois, Missouri, North Carolina and 
Michigan, especially Detroit. Write fully. We will not check references 


Address R-38, care The National Underwriter 


a Man 


seasoned and a pro- 


offer.... 




















THE NATIONAL 


UNDERWRITER 





November 21, 939 































Wy have an especially attractive Agency Con- 
tract to offer real producers between now 


and January Ist, 1931. 


Middle West Territory — Liberal Policy Contracts — 
Standard and Sub-Standard — Medical and Non-Medical 
Special Features 


ARE YOU INTERESTED? 


Address R-74 - The National Underwniter 


























J Liberal policies 


\ 








1-H-E Good territory 

INATION = SUCCESSFUL 

“sl paguey— Dalene -- NATIONAL 

Home Office -- AGENCIES 

cient Clai 
i. - Service - i 

Are you making PROGRESS? If not, are you wil- 
ling to spend O CENTS to learn WHY National 


Casualty salesmen forge ahead continually? 

We boom a full line of Commercial, Industrial, Group 
and Deferred Payment Accident and Health policies. A 
connection with this company will be the TURNING 
POINT IN YOUR LIFE. 


NATIONAL CASUALTY COMPANY 
Detroit, Michigan 
W. G. Curtis, President 





















OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE 


Insurance Company 
DENVER, COLORADO 


Epstein Talks 
About Pensions 


(CONTINUED FROM PAGE 4) 


proponents as the first step toward un- 
employment and_ sickness insurance. 
This was freely admitted by Mr. Ep- 
stein, who did not deny that once the 
legislation was adopted it would be 
quite possible to increase the benefits or 
lower the age for eligibility. 
Labor Leader Favored Pensions 


State Senator Quinn, president of the 
state federation of labor and head of the 
Labor Cooperative National Bank of 
Newark, made a strong plea for old age 
pension legislation, although the Ameri- 
can Federation of Labor takes the oppo- 
site view. He said that if the state can 
pay millions for roads and for game pro- 
tection it should be able to set aside an 
adequate amount for its aged. 

Others who spoke in support of the 
proposed measure included representa- 
tives of Catholic, Protestant and Jewish 
denominations and of labor organiza- 
tions and social service groups. State 
Senator Yates of Passaic, who conducted 
the meeting, announced that another 
hearing will be held Dec. 16 at Trenton 
for the benefit of the southern section 
of the state. 


Two New Members Join 


American Life Convention 





Two additional companies have been 
admitted to membership in the Ameri- 
can Life Convention, the Gulf States 
Life of Dallas, and the United Mutual 
Life of Indianapolis. Z. E. Marvin is 
president of the Dallas company, which 
on Dec. 31 had $20,313,599 of insurance 
in force. It is among the most progres- 
sive of the younger Texas companies. 

The United Mutual Life, formerly 
was the insurance department of the 
Knights of Pythias. On Dec. 31 it had 
$117,001,397 of insurance in force. The 
insurance department of the Knights of 
Pythias began operation on November 
7, 1877, being among the oldest organ- 
izations of its kind in the country. It 
was reorganized as the United Mutual 
Life last August. 








ASSOCIATIONS 
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Company of St. Louis, addressed the In- 
dianapolis association Friday on “Insur- 
ance Trusts.” That banks and trust 
companies in many cities are now work- 
ing harmoniously with insurance com- 
panies to preserve life insurance funds 
for beneficiaries he considers a great 
achievement that will grow in favor 
steadily as its possibilities are more and 
more realized. He detailed 27 points in 
which the insurance trust, administered 
by a bank or trust company, can speci- 
fically serve its clients. 

Mr. White described the assistance his 
company gives to life underwriters by 
advertising in newspapers and on bill- 
boards and through the preparation of 
descriptive pamphlets. 


























1871 


The Life Insurance Company of Virginia 
59 Years of Existence 1930 
OHN G. WALKER 


BRADFORD H. WALKER 
hairman of the Board President 
Ri t | Vi J = 





























Do your fellow agent a good turn—get him ecquaintad with 
The National Underwriter, the real ineurance newspape. 


SEEKS POSITION 


A Former Secretary of a life company, re- 
leased by merger, is available for a Home 
Office connection and invites inquiries from 
prospective employers. His several years of 
experience as Secretary have been with young 
companies and this would make him an espe- 
cially valuable man for a new or young com- 
pany, or small organization as he understands 
from practical experience their many prob- 
lems. Also he would be as equally valuable 
for a larger company, as assistant to a busy 
executive, or to be placed in charge of some 
branch of the Home Office work. 

His references are excellent. He bears a 
good reputation and has been successful in 
his insurance undertakings. A man of g 
habits, in good health, and a_ conscientious 
hard worker of that mentally alert type that 
secures results. College graduate with legal 
education. 

He seeks an opening with a possible future, 
rather than immediate salary consideration. 
At present located in Southwest but will con- 
sider connection anywhere. Address R-94, 
The National Underwriter. 














Selling Plans of Stars 


The Statistical Section of 
The Diamond Life Bulletin; 
is a loose leaf 

volume, giving 

rates, dividends, values 
for 44 companies 

doing most of the business. 
Special policies are 

given special attention. 
Every month, 

all changes are mailed 
to subscribers. This 
book keeps up-to-date. 
To audit policies— 

to place extra business— 
to know aviation rules— 
quote disability ciauses— 
to meet competition— 
you must subscribe 

to this Service because 
you can’t get 

such information 
anywhere else. 


- 
The Diamond Life Bulletins 


420 E. 4th St., Cincinnati 


Stars Are Made—Not Bon 
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THE OTIS HANN COMPANY,IN. 


JACK ROBERTS HANN, PRES. 


)\ 333 No.MICHIGAN AVE. / 
CHICAGO i! 
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Position Wanted 
By young man with several years ac- 
tuarial, accounting and general home 
office experience. Address R-78, Na- 
tional Underwriter. 








Los Angeles—“Eventually” 
with Roy Ray Roberts 

The State Mutual Life has undertaken an extensire 
program of expansion in California. The Los An- 
geles agency welcomes you and offers modern con- 
tracts in an agency using the most up-to-date 
. Write us about our “Adaptation Plans.” 
Ray Roberts, General Agent, State Mutual Life 
Assurance Company, Roosevelt Bidg., Los Angeles. 











Qualified Life Underwriter 


Who has mastered a successful plan of ‘e- 
veloping cases desires position as counsellor, 
with strong, progressive agency, salary and | 
commission basis. Address R-95, The Na- 
tional Underwriter. 













































